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Painesville Nurseries 





The Storrs & Harrison Company 


Established — NURSERYMEN FLORISTS SEEDSMEN 45 Greenhouses 
1854 PAINESVILLE, OHIO. 1200 Acres 
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A Complete 
Variety List 


~OF— 


FRUITS, EVERGREENS 
ROSES 


CLEMATIS and HERBACEOUS PLANTS 


FOR 


ORNAMENTALS, 


NURSERY MEN ORCHARDISTS 
DEALERS GARDENERS 
LANDSCAPE ARCHITECTS 


Lowest Prices Consistent With Quality 


Our office and nurseries are situated on 
the Rochester and Eastern R. R. only 
one and one-half hours from Rochester. 


W. & T. SMITH COMPANY 


NURSERY 


73 Years 


THE GENEVA 


1000 Acres GENEVA, N. Y. 











A Complete Variety 


Nursery ‘Stock 


60,000 Norway and American Elm, 


fine stock in car lots or less. 


C. M. HOBBS & SONS 


BRIDGEPORT, IND. 









































As Sure As You Are a Foot fligh 


many items will be out of the market just when you want 

them. So why not get our Bulletin right now, a postal card 

with business address will bring it, and you must be inter- 
ested in the following: 

APPLES, a general list—-good kinds too. 

PEARS, big quantity Bartlett. Also other varieties, 3 yr. 
old. Fine for retail trade. 

DWARF PEARS too, at right prices. 

CHERRIES, not long on—mostly sour varieties. 

PEACHES, take no back seat in growing this item. 
Elberta, Carman and J. H. Hale. 

ORNAMENTAL TREES, Norway, Silver and Ash Leaf 
Maples, from 6 ft. up to 15 ft. high, 

EVERGREENS, about cleaned out, except Arbor Vitae—a 
good quantity from 12 in. up to 6 ft. 

BERBERRY THUNBERGI!, you know we are the largest 
growers in the world, 2-3 ft., 18/24 in., and 12 18 in. 
grade. Also seedlings. 

CALIFORNIA PRIVET, some nurserymen say it is out of the 
market—come to us—can offer you 2-3 ft., 18 /24 in. 
and 12 /18 in. strong 2 yr. grade. 

AMPELOPSIS VEITCHII, strong 2 yr. grade. 
at very low prices. 

FRENCH APPLE & ROSE STOCK, quoted here at Manches- 
ter. Most of them trimmed ready to plant. 

ORNAMENTAL SHRUBS, you should see our list before you 
buy. 

ROSES, Climbing and H. P., a long list of scarce kinds. 


Please let us hear from you if you want SERVICE and 
GOOD STOCK this Spring. WE CAN SERVE YOU RIGHT. 


C. R. BURR & CO., 


MANCHESTER, CONN. 


Lots of 


Also Seedlings 








Princeton Products 
Ornamental 


Trees, Shrubs and Evergreens of high 
grade for the wholesale trade 


Princeton Nurseries 


Princeton in New Jersey 


March first 
































The Monroe Nursery 
Established 1847 
Offers a fine stock of 


Cuthbert Raspberries 
Spirea Van Houtte 
Other Ornamental Shrubs 


Will be pleased to quote on your list of wants 


|. E. ILGENFRITZ’ SONS CO. 
MONROE, MICH. 


Manufacturers of The I. E. lgenfritz’ Sons Co.'s Celebrated 
Graft and Steck Planter and Firmer 


> 2 a oe | —-s 
, ’ > ’ ; ’ ’ ; ’ 





, 
~ 




















American Nurseryman Directory of American Plant Propagators 
Listing Nursery Concerns which Specialize in the 
Production of Young Stock, including that Which 


Has Heretofore Been Imported 


The American Plant Propagators Association, Organized in 1918, Will Hold Its Third Annual Meet- 
ing in Chicago, Ill., June 22, 1921. Membership Open to All American Propa- 


gators, F. W. von Oven, Naperville, Ill., Secretary 
TWO-INCH BLOCKS ONLY ARE SOLD IN THIS DIRECTORY. EACH BLOCK $5.00 PER MONTH UNDER YEARLY 
CONTRACT, INCLUDING PUBLICATION ALSO IN THE “AMERICAN NURSERY TRADE BULLETIN” 

















Complete Stock of 


ALSO 
Trees, Shrubs and Vines 
for lining out 


Write for Wholesale Price List. 


THE D. HILL NURSERY CO., Inc. 


Dundee, Illinois. 
Box 402 


Evergreen Specialists, 
Largest Growers in America. 





GET NEXT 
* STAR ROSES 


@ Oak Brand Shrubs 
| 4 American Pedigree Cannas 


the ONARD EST GROVE, 
i Nt ke Penna.. U.S.A. 


‘ROBERT PYLE, Pres. A. WINTZER. V-Pres 
| 


| 
| 
| 
| 
| 
| 
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ESTABLISHED 1866 


YOUNG EVERGREENS Naperville Nurseries 





Growers of 


TREES EVERGREENS 


SHRUBS PERENNIALS, [Etc. 


LINING OUT STOCK 
NAPERVILLE, ILL. 


TELEPHONE, NAPERVILLE No. 1. 


LINING OUT STOCK 


Philadelphus Aurea. 
Spirea Anthony Waterer 
Spirea Colosa Alba. Deutzia Gracilis 
Weigellia Rosea 
AND A FULL LIST BESIDES 
The Early Bird catches the Worm. 
Better Place Your Order Early. 








Onarga Nursery Company 


CULTRA BROS., Mgrs. Onarga, IIlinois 





own goods. 


SHRUBS - - TREES 


A Gexeral Line of Ornamentals. 


YOUNG STOCK—For Nursery Planting 


We were among the first to produce our 
We are making young plants 


for others—why not for you? 
Grown Right—Dug Right— Packed Right 


AURORA NURSERIES 
AURORA, ILL. 


Bobbink & Atkins 


Complete collection of Choicest Ever-| 
greens. 

Complete collection of Broad-leaved Ever- 
greens, such as Rhododendrons, Azaleas, 
Hollies, etc. 

Boxwood, Bay Trees, Euonymous, etc. 

Hardy Herbaceous Plants. 

Hybrid Tea Roses, Bush and Tree Form. 

Careful Inspection Invited. 


Rutherford, NEW JERSEY : 











MY SPECIALTY IS 


Moore’s Early Grape Vines 


and Coacord 





I plan to produce a superior quality 
during the coming year. Due an- 
nouncement will be made when stock 
is ready. 


Fifty Years a Nurseryman 


CHARLES M. PETERS, Salisbury, Md. 











ROSA MULTIFLORA STOCK 


Grown especially for our own Budding 


Having more than our own planting 
warranted, we are in a position to sup- 
ply you with the 

RIGHT STOCK, 








as it should be grown to have success. 
Ask for Prices. 


BOBBINK & ATKINS, Rutherford, N. J. 


Now Is The Time 


To secure your Lining Out Stock. We 
have a dandy bunch of Nut Seedlings; 
Pecans; English, Japan and Black Wal- 
nuts; Butternuts; Shellbark, Butternut 
and Pignut Hickory; American Hazel- | 
nut; Oaks in Variety. Trifoliate orange, 
Magnolia acuminata and a nice lotof , 
other seedlings and shrubs. 

} 


Get our Trade List Now. Wholesale Only. 





Atlantic Nursery Co., Ine, 


BERLIN, MD. 








EVERGREENS 


| SEEDLINGS and TRANSPLANTS 
FOR LINING OUT 


WRITE FOR OUR PRICE LIS1 


\NE NORTH-EASTERN FORESTRY CO, 


“WE GROW OUR” WN TREES.” 


CHESHIRE, - - : CONN. | 








EVERGREENS 


Seedlings—Transplants—Cuttings 
grown under glass 


MILLIONS OF THEM 


Also a list of Apple, Shade Trees, 
Hedgeplants, Shrubs, Vines, and Peony 


Send for our latest wholesale list. 


SHERMAN NURSERY CO. 


Charles City, lowa. 








Little Cree Farms 


AT FRAMINGHAM, MASS. 





Millions of Evergreens and Deciduous trees 
Complete in grades and sizes. 


WRITE FOR PRICE LIST 


Firs, Junipers, Arborvitae, Pines, Spruces, 
Maples, Ash, Oaks, Lindens, Elms, Eto. 


& 








AMERICAN FORESTRY CO. 


16 Bescon Street, BOSTON, MASS. 








Potentilla Fruticosa 


A dwarf, everblooming, yellow flow- 
ered shrub for foundation planting, 
shrubbery or perennial boder, or speci- 
men planting. All sizes, from lining 
out to mature specimens. Cheaper 
than Jap. Barberry. Car lots or less. 

Also Cuthbert, Mar.boro, Idaho, St. 
Regis, Erskine Park, Plum Farmer 
raspberries, Snyder biickberries, Na- 
tive plants, ferns, shrubs and trees. 


GEO. D. AIKEN. 
PUTNEY, Vermont. 

















Twice-a-month 
Nursery Trade | ublicity 
On the ist and the 15th 
AMERICAN NURSERYMAN 
NURSERY TRADE BULLETIN 








“Quaker Qualit;,” 


Shades and Shrubs 
Seeds, Peach for season 1921 


J. Van. Lindley Nursery Co., 
POMONA, N. C. 
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STARK BRO’S NURSERIES 


Announcement to the Trade 
Regarding Their Legal Rights in the 
OLDEN DELICIOUS APPLE 


"THE Following Copies of Letters Were Sent Out by Registered Mail To All 


Members of the 


Existence of This Contract. 


Trade Papers. 


ade So That It Would Constitute 


al Notice of the 
This Additional Notice is being Printed in the 











STARK BRO’S 
Nurseries & Orchards Co. 


Louisiana, Mo., 


Dec. 22, 1920. 
Gentlemen: 


A duplicate copy of this letter is 
being sent by registered mail to 
every nurseryman in the United 
States and Canada so we will have 
a definite and complete record that 
every nurseryman has received this 
notification. We are taking this 
action in justice to other nursery- 
men so that they will be fully aware 
of the fact that every Golden Deli- 
cious apple tree that has been or 
will be sent out is fully and legally 
protected and also protected by a 
special contract signed by every 
purchaser of Golden Delicious, 
which protects our rights in regard 
to all Golden Delicious trees and 
all scions, buds, cuttings, etce., 
therefrom. 


This notification will protect you 
from innocently interfering with 
our rights by attempting to secure 
any propagating wood of this va- 
riety, which is fully protected as 
above stated. 


Should you in the future intro- 
duce any new fruits on this basis 
we will appreciate you notifying 
us of the existence of any contract 
with which we might unknowingly 
attempt to interfere. 


Very truly, 
(Signed) E. W. STARK, 


President. 








J. W. MATSON Cc. E. COWHERD 


MATSON & COWHERD 
ATTORNEYS-AT-LAW 
LOUISIANA - - - MISSOURI 


Louisiana, Mo., Dec. 21, 1920. 
Stark Bro’s N. & O. Co., 
Louisiana, Missouri. 


Gentlemen: 
In re Protection of Your Exclusive 
Rights to the Golden Delicious Apple Tree. 


You recently sold a large number of Golden Delicious Apple Trees to 
an orchardist. Shortly thereafter some one dug up and stole some of 
those trees. You have in your employ the Pinkerton Detective Agency, 
and you caused their detectives to be placed on that case, and they soon 
thereafter discovered those trees in the possession of another nursery- 
man. Under your instructions, suit was instituted in the courts for the 
recovery of those trees and depositions of a large number of experts, who 
knew the peculiar markings of the Golden Delicious Apple Tree were 
taken. Judgment was rendered in favor of the owner of the trees and the 
defendant in the suit paid the costs. As yet there has been no Criminal 
Action taken against whoever took the trees. 

Under your contract, under and by virtue of which the Golden Deli- 
cious Apple Trees are sold, every Purchaser Signs a Contract agreeing: 

“Not to give away or sell or permit anyone else to take scions, buds 
or cuttings from the Golden Delicious trees herein mentioned or their 
progeny for a period of 25 years.” 

This gives you control of all Golden Delicious trees and all propagat- 
ing wood therefrom. That Contract is enforcible and you can success- 
fully proceed against anyone who infringes upon your rights or violates 
that contract. In order to give every possible notice of your rights to 
that apple tree, we advise you to send to all Nurserymen the above quota- 
tion from your Contract under and by virtue of which the Golden Deli- 
cious Apple Trees are sold, so they will have full notice of the same and 
in the event anyone violates it, you can take Legal Action against them. 
All honest Orchardists and Nurserymen will aid you in protecting your 
rights to that apple tree. Of course, you will reciprocate in the event 
any other nurseryman produces fruit they wish protected in the same 
manner by Contract whenever they give you notice of same. 

Yours truly, 


MATSON & COWHERD, 
Attys. for Stark Bro’s N. & O. Co. 








STARK BRO'S 


Nurseries & Orchards Co. 


At LOUISIANA, MO. Ever since 1816 
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EDITORIAL DEPARTMENT—C ti on any sub- 
ject connected with Commercial ‘ertieuttnee, Nurseries or Ar- 
boriculture are cordially invited by the Editor; also articles on 
these subjects and papers prepared for conventions of Nursery 
or Horticultural associations. We also shall be pleased to re- 
produce photographs relating to these topics, Orchard Scenes, 
Cold Storage Houses, Office Buildings, Fields of Stock, Specimen 
T and Plants, Portraits of Individuals, ete. All photographs 

will be returned promptly. 

ADVERTISING—Advertising forms close on the 27th of each 
month. If proofs are want copy should be on hand one week 
earlier. Advertising rate is $2.80 per column-width inch. 

“AMERICAN NURSERYMAN” is distinctive in that it 
reaches an exceptional list and covers the field of the business 
man engaged in Commercial Horticulture—the carlot operator. 
Here is concentrated class circulation of high character—the 
Trade Journal of Commercial Horticulture, quality rather than 
quantity. 

“AMERICAN NURSERYMAN” will not accept 
ments that do not represent reliable concerns. 

SUBSCRIPTIONS—“AMERICAN NURSERYMAN” will be sent 
to any address in the United States for $2.00 a year; to Canada 
or abroad for $2.50 a year. Add ten cents unless bank wy" pos- 
tal or express money order is used. Three years $5.00, in U. 8. 








advertise- 


RALPH T. OLCOTT 
Editor Manager 





AMERICAN FRUITS PUBLISHING COMPANY, INC. 


WHAT THIS MAGAZINE STANDS pry chronicling of 
commercial news of the Plant Field and Nursery. An honest, 
fearless policy in harmony with the growing ethics of modern 
business methods. 

tion rather than competition ar“ “te em 
of = that makes for the welfare of the trade and of each of tts 
units. 

Wholesome, clean-cut, ring true independe 

INDEPENDENT AND FEARLESS—“AMERICAN NURSERY- 
MAN” is not the official journal of any o It there- 
ore. La! no distinction in favor of any. It is untrammeled 
in b position and is the only Nursery 
Teese publication which is not owned by nurserymen. 

Se" This Magazine has ne connection whatever with a par- 
ticular enterprise. Absolutely unbiased and independent in all 
its dealings. 

Though it happens that its place of publication is in the enst- 
ern section of the country, it is thoroughly National tn fits 
acter and International in its circulation. 

Its news and advertising columns bristle with announcements 
from every news corner of the Continent. 

It represents the results of American industry itn ome of the 
greatest callings—Commercial Horticulture in all its phases of 
ew Stock, Orchard and Landscape Planting and Distribu- 
tion, 





39 State Street, 
Roechester, N. Y. 





Classified Business Announcements In this Issue 


AN INDEX OF CURRENT WANTS AND OFFERINGS IN THE NURSERY TRADE 


Aiken, George D............ Potentilla Fruitosa ................ 51 
American Forestry Co....... EGE, SPGNOEE Wes iene cus panies sexeee 51 
Amundson Co., A. J.......... POT Teer 68 
Ashford Park Nurseries..... Evergreens and Shrubs ........... 69 
Atlantic Nursery Co......... VOURG WRU seeds bose ccwecccctiens 51 
Audubon Nurseries ......... Ornamental Stock .........cscceee: 75 
Aurora Nurseries .......... VOI FI ws Sw i.0'c cc chasieie rene 51 
Aurora Nurseries .......... Re eer Pe 69 
Bailey’s Cyclopedia ........ IEE id's s waudie cee wes canes 76 
Bay State Nurseries ........ Ornamental Nursery Stock......... 71 
Benedict Nursery Co........ Experienced Man Wanted.......... 73 
Berg & Beard Mfg Co........ I oii bac 0 4 60 00 bb aa Bde Kes 69 
NE a eee er General Nursery Stock............. 71 
Black, Chartes .......ccceee Ampelopsis Veitchii ............... 71 
Bobbink & Atkins.......... Rosa Multiflora Stock ............. 51 
Bobbink & Atkins.......... Wes TROON \c. <5 oak 3:0 00 08:0 0060 6000 51 
Bobbink & Atkins.......... Nursery Salesman Wanted......... 73 
Borgo, Michael N........... Small Fruits Plants................ 73 
Burr @ Co., C. R........... Central Nursery Stock............. 50 
Chase Brothers Nursery Co. General Nursery Stock............. 65 
Chase Company, Benjamin..Nursery Labels ................++- 75 
Chattanooga Nurseries ..... Strawberry, Peach ...............:. 71 
Cole, W. B.......cccccccces Blackberry Plants ................. 71 
Conard & Jones Co.......... Siar ROME GOS. 2.0. cvescccdencesas 51 
Cultra Brothers ............ Worn GOOG ds... cece cccccceccaswe 51 
Badonge, DB. G.....cscccccee Holland Nursery Stock............. 71 
a a Peer ere Growers of Young Stock........... 51 
Elm City Nursery Co........ Iboium Privet and Box-Barberry...71 
Elmer Brothers ............ Budded Roses ..... 2... ccccecsccces 54 
Fairfield Nurseries ......... Grape Vines—C. M. Peters......... 51 
Parmer, &. db... cevecvcviocs Strawberry Plants .............++. 71 
Franklin Davis Nurseries... General Nursery Stock............-. 68 
Garden Presse .....ccssccees Landscape Plans ............+.s555 75 
Geneva Nursery, The....... General Nursery Stock............. 50 
Gregory Bros. Nursery Co. . Myrobalan Seedling Stocks........ 71 
A rere re Grape Vines, Currants............. 68 
Haas’ Home Nurseries ...... Piant Firmer For Sale............. 69 
Hancock & Sons, M. L...... Sphagnum Wess ........° ..cccsece 73 
a ee a Bohagnum. Bees... .sccaccesae ses 69 
Hill & Company, D.......... Vourem BORO 2... cows cccveccesins 51 
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Hobbs & Sons, C. M......... General Nursery Stock............. 50 
Hood & Company, W. T.....General Nursery Stock ............ 54 
Horticultural Advertiser .... British Trade Periodicals.......... 75 
Howard-Hickory Co......... sp POC Pe ee Teter 68 
Hubbard Company, T. S.... Grape Vines, Berry Plants......... 73 
Huntsville Wholesale Nurs..General Nursery Stock............. 75 
ligenfritz’ Sons Co., |. E.....General Nursery Stock............. 50 
independent Fruit Co....... Grape Cuttings ................ 69, 71 
Jackson & Perkins Co....... Ornamental Stock ..............-- 54 
Joe Shadow Nursery Co..... June Budded Peach..............-. 69 


Kelsey Nursery Co.......... Nursery Trade Exchange.......... 73 
Lindley Nursery Co., J. Van.Carolina Peach Pits............... 51 
Little Tree Farms.......... SPIE 4 gdance's bxbodt diane oie 51 
Mitchell & Son, W. T....... a | a 69, 73 
Moncrief & Company ...... Mahetet Giese .<......semivadeun 60 
Monroe Nursery ........... Se E> «s bwcbeaxshestieke aa 50 
Mosbaek, Ludvig ........... ee 73 
Mount Arbor Nurseries..... Apple Seedlings. Roses............ 67 
Naperville Nurseries ....... VOR CENA cor « « susines 3) Kecteeenes 51 
Neosho Nurseries .......... Apple, Peach, Plum...............% 71 
GUA We. Wins s davdn es «natawe Herbaceous Shrubs ............... 71 
Northeastern Forestry Co.... Evergreen Seedi’gs and Transp’ts. ..51 
Nursery Directory ......... List of U. S. Nurserymen.......... 73 
Old Dominion Nurseries..... General Nursery Stock............. 54 
Onarga Nursery Co.......... Special Announcement ............ 54 
Onarga Nursery Company...Lining Out Stock.................. 51 
Ottawa Star Nurseries...... One Year Apples, Roses............ 67 
Pacific States Seed Co...... Japan Specialities ................. 73 
Painesville Nurseries ...... General Nursery Stock............ 49 
Parsons Wholesale Nurseries.General Nursery Stock............. 71 
Peck, Stow & Wilcox Co.... Pexto Pruning Tools............... 61 
Pennsylvania Nursery Co....Peach, Cherry, Currants........... 69 
Peters, Charlies M........... eee ee ee 51 
Portiand Wholesale N. Co...Coast Grown Nursery Stock........ 75 
Princeton Nurseries ........ Ornamental Nursery Stock......... 50 
Rakestraw-Pyle Co. ........ Ornamental Nursery Stock......... 72 
Reed, W. C. & Son.......... Cherry, Pear, Apple, Peach........ 75 
Rice Brothers Company..... Special Announcement ............ 60 
pe ee ee re: Blue Ridge Trees and Plants....... 71 
Sarcoxie Nurseries ......... GPT S94 w hc aieas cvsduddetaetibun 75 
Scarff & Son, W. N.......... Small Fruit Plants ............6.5. 71 
Scotch Grove Nursery Co. .. Norway Spruce, White Pine........ 71 
Sherman Nursery Co........ General Nursery Stock............. 51 
Sjulin Nursery Company..... Apple Seedlings ...............+.: 68 
Skinner & Co., J. H........ Apple Seedlings, Trees............ 72 
Smith Brothers ............ Peach. Scions Wanted............ 71 
Smith Company, W. & T.....General Nursery Stock............. 50 
Stannard & Co., F. H........ One Year Apple, Roses............ 67 
Stark Bros. N. & O. Co..... General Nursery Stock............ 67 
Stark Bros. N. & O. Co...... Special Announcement ............ 52 
Storrs & Harrison Co....... General Nursery Stock............. 49 
Vincennes Nurseries .......Cherry a Specialty................. 75 
Wanner, 6. DB. cccscscccecves Small Fruits Plants............... 69 
Washington Nur. Co........ French Crab Seedlings............ 68 
Washington Heights Nurs...June Budded Peach................ 73 
Wiatet, Basten vtecsessuy General Nursery Stock............. 67 
Wild Brothers Nur. Co......./ POBRIES oe. 05a s Vo hecden damptab one's 75 
Woodmont Nurseries ....... Ibolium Privet and Box-Barberry...71 







































AS YOU SOW 


you shall reap and the man who orders a fairly liberal supply 
now will find himself a winner when planting season opens 
and he has on hand the stock with which to do business. 


Some stock is very scarce, other articles will be before 
spring, all lines are moving. 


Bulletin No. 4 will be mailed March ist. It contains some 
new and very special offers. Be sure that you get one and 
read it over carefully. We produce high grade stock, and sell 
it in wholesale quantities to the TRADE only. 


Jackson & Perkins Company, 


NEWARK, NEW YORK STATE 


THE 
PREFERRED 
STOCK 


THE 
PREFERRED 
STOCK 


March, 1, 1921. 
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Your Want List 


Send it to us for quotations. We have an extra surplus of 
shrubs, including Weigelia, Deutzia Gracilis, Viburnum Opu- 
lus, and Viburnum Plicatum, als» 

Ampelopsis Veitchii, 2 or 3 year. 
Clematis Assorted. 
Climbing Roses. 
Spirea Van Houteii. 
Raspberries. Lots of 5,000 and 10,000 
Cumberland. 


WRITE FOR PRICES 


ONARGA NURSERY COMPANY 
CULTRA BROS., Mgrs. ONARGA, ILLINOIS 

















SURPLUS, January 1, 1921. 


We shall be pleased to quote you prices. 


50,000 Peach Trees 
20,000 Sugar Maples 8-10, 10-12, 12-15 ft. 
20,000 Silver Maples, 8-10, 10-12 and 12-15 ft. 
: 1,000 Norway Maples. Large Size. 
500 Pin Oaks. Large Size. 
500 Red Oaks, 8-10 ft. 
2,000 Magnolia Grand, 2-10 ft. 
25,000 Cal. Privet, 1 and 2 yr. 18-24, 24-30 inch, 
also 4 yr. 4 to 8 ft. 


Can use in exchange for the above, Shrubs and Evergreens. 


W. T. HOOD & CO. 


Old Dominion Nurseries. RICHMOND, VA. 




















































Roses Grown on Contract 


All Standard and New Varieties 


SELECT your own varieties—and have us grow them 


for you in the open field out here in the Santa 
Clara Valley, where the soil and climatic conditions 
are ideal. 

That’s the way to get hardy, vigorous, strongly 
rooted plants at low cost. 


We grow for some of the largest rose dealers in 
the United States, and have shipped Roses into every 
section. 


We do not confine ourselves, however, to large orders 
only—but are glad to take care of small orders as well. 

Our roses are thoroughly matured and hardened 
by October 1, and we ship from then until March. 

Let us do your rose growing, while you devote your 


time and effort to developing your sales. 


Send us your budding list for quotation. 


Largest Growers of Roses in the West 


ELMER BROS. NURSERY 


72 South Market St, SAN JOSE, CALIFORNIA 
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Is Our Work As An Association For The Past Five Years 


gested to my mind the above question, 
and the fact that I have given more or 
less thought to Association affairs for some 
years and that I believe I know pretty well 
the sentiment of a large majority of the 
membership, is the occasion of this article. 
When I retired from the presidency in 
1918, -having served the Association for 
practically two years as its chief executive, 
I found. it incumbent to devote practically 
every inch of my time to my own affairs, 
but there has not been an hour since memor- 
able meeting at Detroit in 1915 when I have 
not been willing to do everything within my 
power to further the plans launched at this 
meeting. 


F cs of the past few weeks have sug- 


To answer the question which | have al- 


ready raised it is perhaps not out of place. 


to review somewhat the accomplishments 
of the Association during this period, and 
forget what has been accomplished for the 
very simple reason the “mills of the gods 
while this is all history, we are inclined to 
grind slowly.” First I want to say that in 
1915 at Detroit there was not a thinking 
man among us but who realized there was 
something radically wrong with the Nur- 


sery business, and while the leaders in the 
organization were assiduously endeavoring 


to work out some plan which would better 
the conditions of the Nurserymen, another 
group of men had met prior to the opening 
of the convention and for several days had 
wrestled with the same problem. Therefore, 
as has been suggested several times, the 
minds and hearts of the men making up this 
convention were ready for a change in the 
policies of the Association. You could hear 
it said on every hand that the Association 
in the past had accomplished little in a con- 
structive way and that the time had come 
for “a launching out into the deep and a 
letting down of the net.” 


A committee of twelve men, of which I 
had the honor of being chairman, was ap- 
pointed to submit to the Association plans 
for reorganization, and it will be remembered 
by those who were present that the plans 
outlined were accepted by a unanimous vote 
of the convention. 

Let it be said right here to the credit of 
the officers of the A. A. N. that there has 
not been an hour since that day to this that 
has not shown progress, notwithstanding the 
fact that it has been equally true that a 
small minority of the membership has from 
that hour to this criticised intemperately 
the efforts that were being made. 


Every president and every executive com- 
mittee has once a year been directed by 
resolution and otherwise to go forward in 
the work planned, and each year we have 
gone just a little further toward the goal. 
It would have been remarkable had not criti- 
cism of what is being attempted come, and 
come from the identical source to which 
it ean be traced. The plans we have 


To Be Scrapped? 





been working under interfere somewhat 
with the individuality of the membership, 
but it is believed, and, I take it, rightly, 


that we can afford to give up something in 
an individual way if, thereby, the whole will 
be benefited. I am well aware of the fact 
that in the minds of some of our good 
friends I have been classed as a dreamer, 
and perhaps there is some truth in all of 
this; but, if I have had a dream, it has been 
with an earnest desire that the conditions 
of men engaged in a like business with my- 
self might be benefited. 

In 1915 I believe that the business was at 
the lowest ebb it has ever been since I have 
been engaged in the Nursery business, and 
because of this fact we were perfectly hon- 
est with ourselves and willing to accept a 
condition that was really alarming. We 
were willing at that time to go so far as to 
agree that the policies of a large number of 
Nurserymen were wrong, ethically, and 
some of us had the courage to say so, and 
from that time to this we have been honest- 
ly and everlastingly endeavoring to correct 
many conditions which we knew were not 
right. In other words, this has been a five 


; years of house cleaning, and it is but natural 


that our feelings have become somewhat 
ruffled in the ordeal. From time to time 
our constitution has been changed to make 
it possible to effect reforms that we all real- 
ize are necessary, until today it is a recog- 
nized fact that a man cannot retain member- 
ship in the American Association of Nur- 
serymen and do as he pleases unless he 
pleases to respect the rights of others. 

An editorial in one of the trade papers 
recently makes the statement that in all 
probability the reorganization in 1915 was 
brought about by outside interferences, sug- 
gesting that certain journals were respons- 
ible for the inauguration of this move. This 
is clearly an error for, as I have already 
stated, there was a feeling on the part of 
the Nurserymen everywhere that there was 
something radically wrong and a demand 
within our forces to right that wrong if pos- 
sible. It was not, therefore, from any out- 
side influnces that the work was launched. 

We did not proceed very far with the 
plans that were embraced in the commit- 
tee’s report at Detroit before it became ap- 
parent that we needed an amendment to the 
constitution which would give our officers 
the power to do the things which we all 
recognized should be done and, as a result, 
we have Article [X of the constitution which 
someone has suggested more than once is 
the heart of the whole thing, and which I 


verily believe is the bone of contention 
rather than the Association’s trade mark. 1 
am wondering if any member, believing 
that Article IX interferes with his personal 
rights, would move, that said Article be 
stricken from the constitution, and I am 
wondering, furthermore, if any man has the 
right to operate his business in conflict 
with this Article of the constitution. 

I believe I have read every word that has 
been written in criticism of the Association’s 
trade mark and, while it may be attributed 
to my inherent dullness, I am unable to see 
anything worth while in any critisism that 
has ever been made. 

My personal opinion is that the Market 
Development Committee, with our very 
efficient secretary, Mr. Watson, have placed 
the Association under lasting obligations to 
them by the splendid constructive work that 
has been done thus far, and I believe, 
furthermore, that fully ninety percent of the 
membership of the American Association of 
Nurserymen are in accord with this position. 


This whole question resolves itself into a 
broad progressive policy benefiting the Nur- 


sery interests of America, against the re- 
actionary thought of a few who feel able to 


take care of themselves. We see the same 
thought expressed in our political, religious, 
and social life, and for my part I want to 
throw my influence on the side of progress. 
I am unwilling to see the splendid work 
that has been accomplished during the past 
five years junked, and I do not believe it 
will be junked. 

No one would regret more than I to see 
any member withdraw from the Association, 
but the majority must rule, and the majority 
stands square for the policies which are now 
the approved policies of the Association. I 
do not believe the editorial in the National 
Nurserymen, under the heading of “Trust- 
worthy Trees,” reflects the opinion of the 
is yet much to do, I believe that as the 
years go by we will meet and solve the 
problems which confront us, and solve them 
for the good of the whole. 

For my own part, and I would not refer 
to this were it not for another article ap- 
pearing in the National Nurseryman, “The 
Passing of the Old Guard,” in my humble 
way I have done what I could as well as 
my limited ability permitted, and I have the 
consciousness that I have done this in an 
unselfish manner. I do not mind particular- 
ly being referred to in a sarcastic way as a 
“Moses, etc,”. or as a dreamer, and in all 
of this I have had the consolation of having 
seen a large part of my dream come true, 
and I again say I do not believe I misunder- 
stand the temper of the rank and file of the 
Association. They are not going to stand 
for the scrapping of the work that has been 
done during the past five years, and, if I 
read aright the mind of the membership, it 
will approve of the constructive work ac- 

(Continued on page 60) 





56 





AMERICAN NURSERYMAN 


March, 1921 


A Great Wave of Approval of American Association Policies 


Has Swept Through the Rank and File of the American Nursery Trade, From Coast to 
Coast---An Avalanche of Letters Indorsing the Trade-Mark, the Work of the Market 
Development Committee and the Activity of the Executive Secretary---Highest Praise 
Is Expressed for the Marked Development of the Last Two or Three Years Through 
Those Agencies---Chairman Pyle Is Urged on All Sides To Extend the Scope of the 
Publicity Plans, To the End That the Pubiic Generally May Note Especially the Trade- 
Mark and All That It Stands F or, and Seek In Their Purchases To deal With Those Dis- 


playing the Slogan. 


Great Expectations Expressed In a Shower of Communications. 





A. A.N. MEMBERS DECLARE THEY WILL USE THE TRADE-MARK TO A GREATER DE- 
- GREE THAN EVER-—-GREATLY PLEASED WITH RESULTS ALREADY--MO- 
MENTUM GAINED AT LAST TWO CONVENTIONS OF THE A. A. N., 
BACKED BY THE ENTHUSIASM EXPRESSED BY THE MEM- 

BERSHIP, EQUALS IF IT DOES NOT EXCEED THE 
HOPES OF THE PROGRESSIVE LEADERS. 





Opposition Was Expected, But the Predominance of the Indorsement 


Is Remarkable. 





SIGNIFICANT AND POWERFUL DEMAND, WITH INCREASING FORCE, BY THE ORGANIZED 
NURSERYMEN OF THE UNITED STATES THAT A VIGILANCE COMMITTEE 
SHALL CAUSE ENFORCEMENT OF ARTICLE IX 


A NEW ERA FOR THE AMERICAN NURSERY INDUSTRY. 


As the result of a questionnaire conduct- 
ed by the Market Development committee 
to obtain sentiment among members of the 
American Association of Nurserymen upon 
which to base the form of publicity cam- 
paign for 1921, an unusually large number 
of replies was received for answer to such 
an inquiry. The returns showed that more 
than one hundred and fifty members are 
either using the Association Trade Mark or 
are favorable to its use, and eighteen who 
are opposed to its use. 

The resulting plan for the campaign of 
1921 has been approved by all except one 
of the members of the Market Development 
committee. Outline of the plan was given 
in the February issue of the American Nur- 
seryman, with reproductions of the adver- 
tisements to be used in publications of wide 
circulation. 

The sentiment of the majority of the 
members of the Association as to the puli- 
cies of the national organization was de- 
finitely shown by a vote of 92 to 6 at the 
Chicago convention last June of the Amer- 
ican Association which arranged for an ag- 
gressive program of publicity and develop- 
ment in 1921 through its committees, a list 
of which has been published in several is- 
sues of the American Nurseryman. 

It is of special interest to note that eight 
months after the Chicago convention, ex- 
pression has been made in favor of the pro- 
gressive policy determined upon at that 
convention and in favor of the use of the 
Trade Mark, to a far greater extent than 
ever before, by individual members of the 
Association. Over and over in these expres- 
sions, listed herewith, the Association and 
its committees are urged by the members to 
advertise the Trade Mark still more; to 
emphasize on every occasion the slogan 
“Trustworthy Trees” to the end that the 
public may have confidence in Nurserymen 
who are members of the American Associa- 
tion of Nurserymen and act accordingly; to 
insist that members of the A. A. N. shall 








live up to the standard thus set; to punish 
offenders; to continue the progressive policy 
of the last two or three years; to make the 
Trade Mark known to the tree-buying pub- 
lic through advertising such as the Market 
Development committee of the A. A. N. is 
putting out. 

Following are expressions of American 
Association members just made in response 
to the queries: 

Do you use the Trade Mark? Why/ 

What else do you suggest? 


ADAIR BROTHERS, Wathena, Kan. 
Make the trade-mark stand for square 
dealing. 
W. F. ALLEN COMPANY, Salisbury, Md. 
Because we like the public to know that 


we belong to an organization that stands 
for a square deal. 
THE ANDREWS NURSERY, Fairbault, 


Minn. 

Continue same policy as in the past. Ad- 
vertise the requirements and aims of the 
Association and publish articles tending to 
stimulate planting. 

Make Still More of the Trade Mark 
AUGUSTINE & COMPANY, Normal, II. 

Proposed advertisements to us are en- 
tirely satisfactory with this exception, that 
enough, according to our idea, is not made 
of the trade-mark. If our trade-mark stands 
for anything it stands for encouraging peo- 
ple to purchase of members of the National 
Association who stand behind the Associa- 
tion and the Association stands behind 
them. 

Because we understood that in the future 
the trade-mark was going to mean some- 
thing, a guaranty of a square deal, and the 
throwing out of the Association any man 
using it and not giving a square deal. If 
the American Association does not wish to 
make this trade-mark a badge of honor, 
then I am for organizing an Association of 
those who do favor it and getting a trade- 
mark that we can tie to. 

Advertise this trade-mark, and have a 
committee for the protection of the trade- 
mark that will act without fear or favor. 

Assures Planter a Square Deal 
AURORA NURSERIES, Aurora, III. 

It seems to represent my ideals of ethical 
business. It represents my association with 
other Nurserymen. It represents co-oper- 
ation which gives confidence among nur- 





serymen. It assures the planter a square 
deal. 

Few planters know the trade-mark. Ad- 
vertise the trade-mark to the planter. Ad- 


vertise the fact that a violation of the 
trade conditions will cause expulsion of a 
member. Do not advertise with the idea of 
getting names, but everlastingly keep ad- 
vertising the trade-mark in a general way. 
O. A. D. BALDWIN, Bridgeman, Michigan. 

Your advertising campaign last year was 
good. 

BARNES NURSERIES, Cincinnati, Ohio. 

If in the newspaper and magazine adver- 
tising buyers of our line of goods were 
urged to patronize only firms using the As- 
sociation trade-mark, as a guaranty of fair 
treatment and as a square deal, we feel that 
the benefits would come largely to those 
assisting in the work. 

Continued Enlightenment to the Public 
BARNES NURSERY & ORCHARD CO., 

Wallingford, Conn. 

Plans are very good and we are in favor 
of going ahead as outlined. 

If this trade-mark is properly advertised 
by the Association, it should be a continued 
enlightenment to the public and a conse- 
quent advantage to the members of the As- 
sociation. 

E. P. BERNARDIN, Parsons, Kansas. 

I believe in the program as outlined at 
Chicago. 

BOBBINK & ATKINS, Rutherford, N. J. 

We believe in progress. 

Convince every member of A. A. N. that 
co-operative publicity is necessary for the 
development of their business. P 
PETER BOHLENDER & SONS, Tippecanoe 

City, Ohio. 

We are using the trade-mark because we 
belong to the Association, and we now be- 
lieve that it is a good thing. 
BRECK-ROBINSON NURSERY CO., 

ington, Mass. 

Continue the policy outlined and started 
in a small way by your committee last year. 
Trade Mark a Guide To Buyers 
BUNTINGS’ NURSERIES, Shelbyville, Del. 

Show to the public that there is a class 
of nurserymen whose intentions are to deal 
fairly and the trade-mark will be a guide for 
the buyers of nursery stock. 

Stick to the By-Laws of the Association. 
If any member cannot live up to the rules 
and regulations, drop him. Advertise the 
trade-mark. 


Lex- 
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THE BURNS CITY 
City, Ind. 

We are using the trade-mark because it 
makes a needed distinction. Because we 
are not afraid for our manner of business 
to go before the Vigilance Committ for in- 
vestigation. Because we think it . good in- 
vestment. Because planters will hesitate 
to buy from firms who are not able to fur- 
nish them this guaranty as to the kind of 
methods they employ in conducting their 
business. Because it gives us an oppor- 
tunity and prompts us to grow and deliver 
the best that is possible for us to produce. 
CALL’S NURSERIES, Perry, Ohio. 

We feel we are getting good publicity. 


Think It Is a Good Thing 
CHASE NURSERY COMPANY, Chase, Ala. 

We think it is a good thing. 

CORN BELT N. & F. COMPANY, Bloom- 
ington, Ill. 

In several communities the trade-mark of 
the Association is recognized where that 
of the individual company would not be. 
THE CORYELL NURSERY, Birmingham, 

Mich. 

We feel very strongly that the code of 
honor among nurserymen should be high, 
much higher than is commonly considered 
to be the case by the buying public. For 
this reason we believe that the future of 
the Association depends very largely upon 
the adoption by its members of honest busi- 
ness methods and the proper and adequate 
publicity regarding the same. In our belief, it 
is far too easy and simple for some so-called 
tree agent to advertise himself as a nursery- 
man, send far and wide for nursery stock 
at prices which would not yield the average 
nurseryman a growing profit, and then un- 
load this stuff on a gullible public, who in 
turn become disgusted with all nurserymen 
as a matter of principle. For this reason 
we believe in the fullest use of the em- 
blem of all properly accredited members of 
the Association, and we believe that the 
Association should exercise its best en- 
deavors to keep its own house clean. 

In general, we believe the advertising 
copy of the Association should stress the 
integrity and honor of its members, the dig- 
nity of the business, and should welcome all 
information from the public regarding the 
derelictions of the members. 


In Hearty Accord With the Effort 
L. T. CURTIS & SON, Flint, Mich. 

Of the great value of the trade-mark, we 
have no doubt, but believe that it should 
be worth more than it is at present. Some 
people have a curious, wondering, dubious, 
attitude regarding the nurserymen which 
should be changed to include a greater pro- 
portion of real respect. And this is com- 
ing. There are still a few “guy” dealers, 
but things are getting harder for them all 
the time. We are in hearty accord with the 
effort being made to make the trade-mark 
stand for something real and definite. 
GRAHAM NURSERY CO., Rochester, N. Y. 

Good advertising and inspires confidence. 
GREEN’S NURSERY CO., Rochester, N. Y. 

We believe that advertising by an associ- 
ation is ten times as effective as the same 
advertising done by an individual concern. 

We believe the Association ought to be 
very strict in its requirements for member- 
ship so that only firms doing an absolutely 
clean, straight business could be admitted, 
and then the Market Development Commit- 
tee ought to advertise the Association so 
strongly that the bulk of the buying pub- 
lic would be influenced to buy only of As- 
cociation members. 

Back It With General Advertising 
THE GREENING NURSERY CO., Monroe, 
Mich. 

We realize the benefit of a nationally 
known trade-mark and we hope the Com- 
mittee will back up the use of this trade- 
mark by general advertising. 

GREEN AORES NURSERIES, Newark, 
i A 


NURSERIES, Burns 


I consider it my best recommendation to 
other nurserymen. When I receive a list or 
letter, I immediately look to see if they 
are members. 


C. M. GRIFFING NURSERIES, Jacksonville, 
Fla. 


We believe it to be one of the most pro- 
gressive movements ever started by the As- 
ociation. 
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L. W. HALL CO., INC., Rochester, N. Y. 

We believe it adds to customers confi- 
dence that they will get what they order, 
and a square deal. 


HAMILTON-CROSS CO., Bangor, Mich. 

I believe that the guarantee feature of 
the trade-mark should be kept continually 
before the public in various ways; and 
further, that the Association should see to 
it that members live up to the spirit of same. 
In this way we may all derive benefits. It 
would be a mistake to let up on the pub- 
licity and for a minute, and it will certainly 
be a failure if members do not give the pub- 
lic a square deal. 


A Step In the Right Direction 
HARRISONS’ NURSERIES, Berlin, Md. 

We believe that these two advertisements 
are a step in the right direction. Anything 
that the Market Development Fund of the 
American Association of Nurserymen can 
do to encourage the planting of some class 
of nursery stock, whether large or small, 
will be the very thing this spring. 
HARRISON NURSERY CO., York, Neb. 

It is the strongest advertisement we have. 
It does more to do away with that prejudice 
which so many people hold against the nur- 
sery employing agerts. People seeing the 
trade-mark advertising in periodicals and 
literature sent out by the nurserymen will 
naturally think about buying stock. We 
call this effective advertising. We are glad 
that the American Association stands for 
something. 

Keep on advertising the trade-mark. Stand 
back of the Vigilance Committee, and event- 
vally get rid of the fellow who is not wor- 
thy of the trade-mark he has been using. 
HATHAWAY’S BERRY PLANT NURSERY, 

Madison, Ohio. 

We use the Association’s trade-mark in 
all our advertisements, and we always look 
for the trade-mark in buying stock. 

Something Worth While 
HOLMAN BROTHERS, Leavenworth, Kans. 

The American Association of Nurserymen 
stands for square dealing and to be privi- 
leged to be a member and have the benefit 
of a national trade-mark is something worth 
while. 

HOWARD-HICKORY CO., Hickory, N. Y. 

We believe it strengthens our advertising 
copy. 

Make the trade-mark known :to the tree- 
buying publie. 

HUNTSVILLE WHOLESALE NURSERIES, 
Huntsville, Ala. 

Our opinion has been that rather than the 
advertising of the trade-mark alone more 
effort should be spent towards creating a 
demand for nursery stock. The advertising 
of the trade-mark alone simply bars those 
who are not members of the American As- 
sociation and doesn’t do any creative work 
at all. 

Guard the Trade Mark 
I. E. ILGENFRITZ’ SONS CO., Monroe, 
Mich. 

See that none but reputable people are in 
a position to use this trade-mark by work- 
ing in conjunction with the Vigilance Com- 
mittee. 


HOLM & OLSON, Saint Paul, Minn. 

We use the trade-mark on practically 
every piece of literature, even to our ship- 
ping tag, that we are now using. We use it 
because the trade-mark of the National As- 
sociation which emphasizes “Trustworthy 
Trees and Plants” most certainly represents 
our own ideals and at the same time is 
something that should attract prospective 
purchasers’ attention. Even though the buy- 
er may never have heard of the Association 
before and mav be perfectly satisfied to 
trrst us with his order, still this small 
trade-mark should increase his confidence 
and give him added assurance that his 
order will be filled to his satisfaction. Where 
the buyer is not decided, the trade-mark 
may be enough to make his decision favor- 
able to vs. If he does know the trade-mark 
he will notice its presénce or its absence 
the next time he seeks advertisements or 
eatalogues of nursery stock, and if he does 
not see it, we believe that his confidence 
in the concern will not be so strong as when 
he believed the company to be a member of 
the Association. 

As to how your Committee can best back 
up our work, it would seem that the answer 
to this would be general publicity as to 
what the trade-mark means and who it be- 
longs to, expressing the ideals of the Asso- 
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ciation and showing in large size the stamp 
of the trade-mark so that the general public 
will be familiar with it. 

Continue. Prosecute. incorporate 
HARLAN P. KELSEY, Salem, Mass. 

I hardly understand the attitude of a cer- 
tain group who ary trying to turn the pub- 
licity into rather narrow channels. I fear 
our money will be wasted if they do not 
adhere to the broad policy of advertising 
our trade-mark. Of course the trade-mark 
is of little value unless it is backed up by 
the guarantee of the Association. 

Let the American Association of Nur- 
serymen incorporate and stand back of its 
trade-mark. In such event, it would be the 
best piece of constructive and co-operative 
advertising the Association has done. 

Continue along same lines as last year. 
Prosecute illegitimate use of trade-mark. 
Incorporate. 

KNOX NURSERY & ORCHARD CO., Vin- 
cennes, Ind. 

We are in favor of expending the Market 
Development money in advertising for new 
business. With conditions changed so radi- 
cally from last year, we feel that the funds 
at the disposal of the Market Development 
Committee should be used in securing new 
business. 

VERNON H. KRIDBER, Goshen, Ind. 

Impress on the public mind continuously 
the fact that nurserymen using the trade- 
mark stand for a square deal in the nur- 
sery trade. 

LABAR’S RHODODENDRON NURSBRY, 
Stroudsburg, Pa. 
Make the trade-mark always 
what it signifies. 
Going To Use It To the Limit 
LA FRANCE FRUIT & MARKET FARMS, 
Holton, Kansas. 

It is a good thing and especially so if the 
Vigilance Committee has nerve enough to 
do its duty. 

I believe in the trade-mark and I am go- 
ing to ust it to the limit and be a little 
more particular that no mistakes occur in 
our business. 

LAKE SHORE NURSERY CO., 
Mich. 

I think it is a good trade-mark to have, 
and should be used by every member, and 
as one of the members, I am going to use it * 
both in catalogues and in advertising in the 
future. And shall protect the right I have 
to use it by square and dependable dealings. 

Vigilance Committee Chairman's Advice 
J. VAN LINDLEY NURSERY CO., Pomona, 


stand for 


Bridgman, 


N. C. 
Keep the trade-mark before the public. 
LITTLEFORD NURSERIES, Downers 
Grove, Ill. 


We have become members of the Associa- 
tion recently for the principal reason that 
we want to see the ethics of the profession 
raised, 

It is a forward-looking policy. 

LESTER C. LOVETT, Milford, Del. 

I am heartily in favor of all that you are 
doing and propose doing in this matter of 
the publicity campaign. 

It would be of decided benefit to all of 
us in the trade if the privilege of using 
this trade-mark’ be refused to those whose 
business methods are not what they should 
be. 

J. H. MARNETTE, Omaha, Nebr. 

Let the public know what this 
tion stands for. 


Punish Every Offending Member 
MARSHALL NURSERIES, Arlington, Neb. 

Because we are anxious that the public 
should know there is such an Association, 
whose object is to promote the nursery 
business and horticulture generally. That 
this trade-mark stands for all that is hon- 
orable in the trade, and that our company 
enjoys the honor of being a member. 

Keep a look-out for any members misusing 
the trade-mark or in any way taking advant- 
age of their membership in the Association 
to secure business dishonorably, and where 
any such case arises, to make thorough 
investigation and urge that the member is 
dealt with in preportion with the offense. 
MILTON NURSERY CO., Milton, Ore. 

Because we believe it has the backing of 
a strong organization, and shows the public 
we are organized in a business Association. 

Make the trade-mark work for us, edu- 
cate the public through press and other 
means. 


Associa- 
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Continue National Advertising 
MOUNT HOPE NURSERIES, Lawrence, 
Kansas. 

National advertising should Le continued 
and extended always with the idea of selling 
the idea to use more nursery products— 
both fruits and ornamentals—emphasizing 
the small cost of these products considering 
the permanency and increasing value of the 
investment. 

ADOLF MULLER, Norristown, Pa. 

I sincerely believe your Committee is do- 
ing the very best, and what seems to us the 
most practical thing to do. Your policy 
and methods of expenditures are good, and 
I feel your labors should awaken the hearty 
co-operation of every whole-hearted nur- 
seryman in the land. 

THE MUNSON NURSERIES, Denison, Tex. 

Supply the Vigilance Committee with in- 
formation where any member is not living 
up to the trade-mark, and have such use of 
trade-mark withdrawn. 
NAPERVILLE NURSERIES, 

Illinois. 

The best way to back up the market de- 
velopment plan is by advertising and pub- 
licity work through the garden and farm 
papers. 

Favors More Dues for Pushing Trade Mark 
THE NATIONAL NURSERIES, Lawrence, 
Kansas. 

The advertising that was done in publica- 
tions last winter ,in my opinion, was the 
best form of advertising this trade-mark to 
the public. There is nothing that will hit 
the bull’s eye like advertising in farm pap- 
ers, fruit papers, and the like. 

It is to be regretted that the Associa- 
tion has not more funds available to adver- 
tise the trade-mark more extensively. I 
honestly and sincerely believe that most 
of them would rather pay more dues, if the 
trade-mark could be more generally adver- 
tised. 

J. A. NELSON & SON, Paw Paw, Mich. 

We use the trade-mark because it stands 
for something. 

SWAIN NELSON & SONS CO., Chicago, IIl. 

Make it impossivie for any :but trustwor- 
thy nurserymen to use this trade-mark. 

A Valuable Asset for Members 
NEW HAVEN NURSERIES, New Haven, 
Missouri. 

We regret to say that we are not using 
the trade-mark adopted by the American 
Association of Nurserymen. It is simply a 
matter of neglect. We believe, however, 
that it should be done, especially if there 
can be some weeding out done of those who 
use the trade-mark and not make good to 
the public. If this can be done, the trade- 
mark will be a valuable asset to each mem- 
ber of the Association. 

THE NORTH-EASTERN FORESTRY CO., 
Cheshire, Conn. 

We feel that the adoption of the trade- 
mark was a step in the right direction and 
think in a very short time people who buy 
nursery stock are going to look for the 
“Trustworthy Trees and Plants” trade-mark. 

It will be necessary, of course, for the 
Association to check up its members using 
this trade-mark and to follow closely any 
complaints of unfair dealing to customers. 
NORTHWEST NURSERY CO., Valley City, 

North Dakota. 

We believe you should keep hammering 
away on the idea that membership in the 
Association means protection for the cus- 
tomers. 

Because It Stands for Something 
T. P. OLIVER, Topeka, Kansas. 

We are using the trade-mark because we 
think it is a good means of furthering the 
nursery business and putting it on a higher 
standard and that the trade-mark means a 
square deal to everyone. 

PARKDR BROTHERS NURSERY CO., Fay- 
etteville, Ark. 

Because it stands for something. It means 
something. It is a market value.. Adver- 
tised goods are always the best. If the ad- 
vertising is kept up, people will eventually 
begin to call for “Trustworthy Trees and 
Plants.” We can not expect so much re- 


Naperville, 


sults now, as it takes some little time to get 
results in any advertising. 
Believe it a Business-Getter 
PENNSYLVANIA NURSERY CO., Girard, 
Pennsylvania. 
We believe it to be a business getter. 
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The Chree Musketeers 





M stands for Moses 


Who led ’em out 





P stands for Pusher 
Who refused to let up 











W stands for Worker 


Who clinched the results 
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By keeping the public informed as to 
what the trade-mark means. If the public 
can be convinced that the trade-mark means 
what it says, then the use of the trade- 
mark will bring desired results, which is 
increased business to the members of the 
Association. 

We are convinced that the use of the 
trade-mark has brought us considerable new 
business. 

CHARLES M. PETERS, Salisbury, Md. 

I endorse the trade-mark adopted, 
thoroughiy believe in co-operation. 

A. R. PICKET, Clyde, Ohio. 

We are using it on our letterheads, as we 
think it helps to gain the confidence of the 
people, and looks as though we were not 
afraid to stand back of our business. 


and 


THE PONTIAC NURSERY CO., Detroit, 
Michigan. 
{ am a strong believer in development 


of a market along the lines laid down and 
as your committee seems to be working 
along these same lines, I believe that you 
are going to do a great deal of good for 
the nurserymen at large and I hereby ex- 
tend our best wishes for the success of this 
campaign. 

Stand Together. Correct Wrong Standards 
PRUDENTIAL NURSERY CO., Kalamazoo, 

Michigan. 

For the confidence created in the public’s 
mind. We should, as an Association, be 
very careful in whose hands this trade-mark 
is placed. 

F. T. RAMSEY & SON, Austin, Texas. 

Stand together as an Association and back 
up one another in observing correct stand- 
ards; correcting wrong standards and im- 
proper methods. 

H. W. RICE & CO., Buffalo, N. Y. 

We believe it not only boosts our busi- 
ness but that of the other members of the 
Association. 

JULIUS ROEHRS CoO., Rutherford, N. J. 

We do use the trade-mark for the simple 
reason that we feel that any article that is 
pushed by an organization that is represent- 
ative of an industry is always a benefit in 
selling an article. 

Advertise the Association as a whole, so 
that the whole trade profits; and if any com- 
plaint is made to the Association, the proper 
steps be taken to have the matter adjusted. 

The Trade Mark Has Real Value 
ROSELAWN NURSERIES, Pueblo, Cal. 

We believe in co-operation and that the 
trade-mark has a real value. 

ROOT’S NURSERIES, INC., Manheim, Pa. 

Because we know that in the past there 
were some nurserymen who were not giving 
a square deal, but believe that the Associa- 
tion is making an honest effort to raise the 
business to a higher plane. 

The best way to back up our advertising 
is to see that all who use the trade-mark 
live up to its standards. 

SADDLER BROS. NURSERIES, 
Bloomington, Il. 

We are using this trade-mark, because we 
think every member SHOULD in order that 
people may become familiar with same. 
For the same reason, the trade-mark should 
be nationally advertised, assuring the pub- 
lic when they order nursery stock or a 
landscape development from a member of 
this Association, they will be given “A 
SQUARE DEAL,” and then only permit 
firms that do a square business, to be mem- 
bers. We think, in this way, we would 
soon have the nursery business on an en- 
tirely new footing. 

Good Advertising. Keep At It 
W. N. SCARFF & SONS, New Carlisle, Ohio. 

Good advertising. Stamps our advertising 
as reliable and puts it in Class A. 

By general publicity; advertising the 
value of planting nursery and ornamental 
stock each spring and fall. 


JOE SHADOW NURSERY CO., Winchester, 
Tenn. 

It is a good move if we all live up to the 
standards which this trade-mark stands for. 
SHERMAN NURSERY CO., Charles City, 

Towa. 

Because we believe in it. 

SMITH BROTHERS NURSERY CO., Con- 

: cord, Ga. 

We think it will be some value in helping 
to bring trade. 

Keep everlasfingly at it. 


INC., 
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Along Lines Laid Down Decades Ago, They Have Marched with Jeffersonian Simplicity the Conservative Route 
—Always on the Job, In Labor or Recreation, Rain Or Shine—Modestly Wearing the Honors They 
Have Justly Won—Viewing With Apprehension Just Now the Rising of the Young Turks 


M. L. TAYLOR, Perry, Kansas. 

In the course of time it will be of great 
value if we live up to its precepts. 

Insist that all live up to the letter of the 
agreement in regard to fair dealing. 
TEAS NURSERY CO., Houston, Texas. 

We think the trade-mark is a good thing 
and we hope the boys will profit by keeping 
inside the links of co-operation and better 
understanding among the trade. 

A Guaranty of Fair Dealing 
J. M. THOMPSON, Waco, Texas. 

Consider it a guaranty of fair dealing. 

Get before the general public a clear state- 
ment of what the trade-mark stands for. 


WILLIAM TOOLE & SON, Baraboo, Wis. 

Keep at the work of building up confi- 
dence in the trade-mark. Be sure the Vigi- 
lance Committee is also backing up the 
trade-mark. 

THE UNITED STATES NURSERY CO., 
Roseacres, Miss. 

It helps to spot-light the sheep from the 
goats. It will also create confidence in the 
buyer—something very needful at the pres- 
ent time. It identifies the seller with a body 
of men who are trying to give a square deal. 
UTAH NURSERY CO., Salt Lake City, Utah. 

We believe that the advertising campaign 
carried on by the Association will be of 
help to every member. 

P. C. VANDBRVOORT, Wilmington, Ohio. 

It should get business and cause custom- 
ers to have faith in the house they do busi- 
ness with. 

GEORGE F. VERHALEN, Scottsville, Tex. 


We are using the Association trade-mark 
on all of our printed matter as well as in 
our display advertisements. We wish to 
back the things for which the trade mark 
stands and we also wish those principles to 
back us. 

By continuing and extending publicity of 
what the American Association is and those 
principles for which it stands. Referring to 
the use of the Association trade-mark. 
Advertise. Then Live up to Preachment 
WAXAHACHIE NURSERY CO., Waxaha- 

chie, Tex. 

By a continuation of present policies. 
Continue your good work. Advertise the 
fact, American Association members are 


trustworthy—and then let us live up to 

our preachment. 

H. J. WEBER & SONS CO., Nursery, Mo. 
Do not know what else the Committee 

ean do except to see that the advertising 

matter is of the widest possible benefit to 

the general line of trade and attention is 


continually called to patronizing members 
who are entitled to the trade-mark, “Trust- 
worthy Trees and Plants.” It is only by 
broad constructive advertising that people 
will learn to look to the trade-mark when 
ordering nursery stock. 

WEDGE NURSERY, Albert Lea, Minn. 

To get the benefit of the publicity that the 
trade-mark already has. 

By keeping the trade-mark ever before 
the public with a brief explanation of its 
meaning. 

instills Confidence In the Association 
A. R. WESTON & CO., Bridgman, Mich. 

Because we believe the people have been 
particularly educated to have confidence in 
the members of the Association. 

By spending more money for advertising 
in papers that run a good horticultural de- 
partment, and especially in fruit papers. 
Thus creating a substantial, lasting con- 
fidence in each member of the Association. 
If a man is interested in fruit, he is a sub- 
scriber to a fruit paper. 

WESTOVER NURSERY CO., Clayton, Mo. 

We the using the trade-mark adopted by 
the American Association of Nurserymen in 
all of our advertising, and will continue to 
do so, as it bears the words emphasizing the 
class of stock we have always handled, and 
further we are proud to advertise the fact 
that we are members of so worthy and pro- 
gressive an Association such as this. 

C. E. WHITTEN & SON, Bridgman, Mich. 

We think this must help in a general way 
in gaining confidence of the buying public, 
especially if the Vigilance Committee 
watches for any unethical transactions 
among the membership. 

Adds To a Member’s Prestige 
OSCAR H. WILL & CO.,, Bismarck, N. D. 

We believe that it adds to our prestige 
to have our customers know that we be- 
long to the Association. 

THE GOLD NURSDRY CO., Mason City, 

West Virginia. 

We use the Association trade-mark on 
our tags, order blanks, etc., and have just 
notified our printers to put it on everything 
that we send out. 

J. WESTROM NURSERY CO., Omaha, Neb. 

I am heartily in favor of everything the 
trade-mark of the American Association 
stands for. 

WHITE ELM NURSERIES, Oconomowoc, 

Wisconsin. 

We are using the trade mark on some of 
our stationery and advertising literature be- 
cause we believe it to be good advertising 
for ourselves and because we believe thé 
Association should be advertised. 





Consider It Our Best Advertisement 
BENTON HARBOR NURSERY CO., Benton 
Harbor, Mich. 

Consider it our best advertisement. 

Keep up the high standard of the Asso- 
ciation. 

THE ERNST NURSERIES, Eaton, Ohio. 

To create more demand, and establish 
confidence in nursery stock buyers; it is 
concentrated advertising and suggests the 
trustworthiness of the nursery companies 
using it. The buyer has recourse to an or- 
ganization that stands for fair play with 
both customer and nursery. 

By carefully selected general advertising 
and inculcating into the minds of the buy- 
ing public that the business is standardized, 
that they are protected from unreliable 
firms and to watch for the trade-mark of the 
reliable nurseries. 

JIM PARKER, Tecumseh, Oklahoma. 

Because membership costs money and I 
believe it profitable. 

Trade Mark Stands for Just its Siogan 
J. B. PILKINGTON, Portland, Oregon. 

We consider it stands for just its slogan 
and that buyers now or in time will accept 
it as a safeguard—certainly so if the Ameri- 
can Association of Nurserymen requires its 
membership to fulfill their pledges. 

A. WASHBURN & SONS, Biecomington, Ill. 

It is a standard that nurserymen will take 
pride in living up to, and it will eventually 
place the business on a higher level. 

J. W. GRIESHEMER, Hopedale, III. 

I want to be put down as using and fav- 
oring the use of the Trade Mark. 
CALIFORNIA NURSERY CO., Niles, Cal. 

We believe that it carries with it an as- 
surance of reliability and good standing. 

By doing your utmost to hold the nur- 
serymen together and stabilizing prices. 
CREVE COEUR NURSERY, Creve Coeur, 

Missouri. 
I think it is a great advertisement, also 
a protection for the planters in general. 
Punish the Violaters 
CUTLER & DOWNING CO., Benton Harbor, 
Michigan. 

Shows we belong to the Association and 
the Association stands for reliability, and a 
firm who uses the stamp and isn’t on the 
square should be reported. 
FARMER NURSERY CO. 

Minn. 

We think it is a good advertisement for 
nurserymen and no nurseryman- who is not 
all right and doing a straight business 
should be allowed to use it. 


(Continued on Page 62) 
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New Members, A. A. N. 


Following are the new members listed 
since the issue of the last A. A. N. Badge 
Book: 

The Barnes Nursery & Orchard Co., Wal- 
lingford, Conn. 

J. Blaauw & Company, Boskoop, Holland. 

Central New York Nurseries, Geneva, N.Y. 

The Clever Nursery Company, Clever, Mo. 

Elliott Landscape & Nurserv Co, Cuya- 
hoga Falls, Ohio. 

Henry Emlong & Sons, Stevencville Nur- 
series, Stevensville, Mich. 

Fairview Nurseries, Geneva, N. Y. 

Fitzgerald’s Nursery, Stevensville, Tex. 

The Gold Nursery Company, Mason City, 
W. Va. 

F. A. Guernsey & Co., Inc., Schoharie, N.Y. 

Harvey’s Nurseries, Oak Park, Ill. 

Heath & Company, Manchester, Conn. 

George H Johnston, Kansas City Nur- 
series,, Kansas City, Mo. 

Vernon H. Krider, The Krider Nurseries, 
Goshen, Ind. 

George W. Morahn, Sandwich, IIl. 

Charles J. Maloy, 209 Linden Street, Roch- 
ester, N. Y. 

William F. McCord Company, Tarrytown, 
N. Y. 

Milton Moss, Huntsville, Ala. 
J. L. Murray, Garfield, Ark. 
New Brunswick Nurseries, 
wick, N J. 

A. R. Pickett, Clyde Nurseries, Clyde, O. 

Poughkeepsie Nursery Co., Poughkeepsie, 

Y 


New Bruns- 


Roselawn Nursery Co., Box 418, Pueblo, 
Colo. 

Thomas Rogers & Sons, Winfield, Kans. 

Joe Shadow Nursery Co., Winchester, 
Tenn. 

Sjulin Nursery Company, Hamburg, Ia. 

Smith Brothers Nursery, Concord Nur- 
series, Concord, Ga. 

Thomasville Nurseries, Thomasville, Ga. 

Tolleson Nursery Co., Lake City, Minn. 

Utah Nursery Company, Salt Lake City, 
Utah. 


Winchester Nursery Co., Winchester, 
Tenn. 

Commercial Nursery Company, Winches- 
ter, Tenn. 


East Lawn Nursery, R. F. D. No. 2, Box 
418, Sacramento, Cal. 
Resignations 
M. G. Black, Mt. Pleasant, Texas. 
James I. George, Fairport, N. Y. 
R. B. Griffith, Fredonia, N. Y. 
Harvard Evergreen Nurseries, Harvard, III. 
J.O Kelly & Son, Jeff, Ala. 
Martin Kohankie, Painesville, O. 
Henry Kohankie & Son, Painesville, O. 
Thomas A. McBeth, Springfield, O. 
Michael Seed Store, Sioux City, Ia. 
Morris Nursery Co., West Chester, Pa. 
Oaklawn Nursery, Huntsville, Ala. 
C. W. Prescott, Marengo, Ill. 
Lewis Roesch, Fredonia, N. Y. 
Irving Rouse & Son, Rochester, N Y. 
Evergreen Nurseries, Long Branch, N. J. 
Weller Nurseries, Holland, Mich. 
Western N. Y. Nursery Co., Rochester, 
N. Y. 
Baird & Hall, Troy, O. 
John Charlton & Sons, Rochester, N. Y. 
Charlton Nursery Co., Rochester, N. Y. 
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W. F Cobb Company, Franklin, Mass. 

Frank X. Ferodowill, Wayzata, Minn. 

Henry Field Seed Co., Shenandoah, Ia. 

Of the above list, Martin Kohankie has 
sold his business. The Oaklawn Nursery 
has also sold out. Baird & Hall say they 
are going out of business. The other twenty 
above named declare that $50 minimum 
membership fee is too great to warrant their 
membership, on account of their small turn- 
over in business. They believe that the per- 
centage of sales plan for dues is a fair ar- 
rangement, but that it ought to apply to all 
members alike, large or small. 


M. G. Black has a small local business 
James I. George says he does not need Mar- 
ket Development, as the trade buys his 
plants. J O. Kelly & Son are ranked as 
small farmer growers. Henry Kohankie 
frankly objects to any interference with his 
prices which are the same to the trade, 
parks, cemeteries and planters in quantity. 
Lewis Roesch harks back to days of old, 
with dues of $3 to $5 a year and a conven- 
tion for selling and purchasing stock. Irv- 
ing Rouse & Son grow fruit trees for the trade 
and deal heavily in French seedlings. Do 
not believe in Market Development. Nur- 
serymen buy their stock. Weller Nurseries 
conducted by four brothers from Holland; 
cannot afford membership as they are just 
starting. John Charlton & Sons say they 
have no need for Market Development. 
Henry Field Seed Company are seedsmen, 
handling small quantity of nursery stock as 
a side line. 


Opposed to Association Policy 
It is understood that the following named 
twenty members of the American Associa- 
tion are opposed to the policy adopted by 
the organization at the Chicago convention 
last June: 
Andorra Nurseries, Chestnut Hill, 
Pa. 
Bay State Nurseries, N. Abington, Mass. 
Bloodgood Nurseries, Flushing, N. Y. 
Chester G. Campbell, Paw Paw, Mich. 
Chase Brothers Company, Rochester, N. Y. 
Coe, Converse & Edwards, Fort Atkinson, 
Wis. 
Des ‘Moines Nursery Co., Des Moines, Ia. 
F. & F. Nurseries, Springfield, N. J. 
R. A. Hacker, Painesville, Ohio. 
C. M. Hobbs & Sons, Bridgeport, Ind. 
Hoopes, Bro. & Thomas, West Chester, Pa. 
Jackson & Perkins Company, Newark, 
N. Y. 
Thomas B. Meehan Co, Dresher, Pa. 
Mount Arbor Nurseries, Shenandoah, Ia. 
Princeton Nurseries, Princeton, N. J. 
Rakestraw-Pyle Co., Kennett Square, Pa. 
Stark Bros. N. & O. Company, Louisiana, 
Mo. 
Storrs & Harrison Co., Painesville, O. 
C. W. Stuart & Company, Newark, N. Y. 
Valdesian Nurseries, Bostic, N. C. 


Phila, 


A Strong Indorsement of the Trade Mark 
“Put your Nursery business on the same 
Standard of Ethics and Practice that those 
engaged in other lines have done, and you 
will have no trouble in securing a type of 
salesmen that will be a credit to the busi- 
ness.”—Vice-President M. R. Cashman, 
American Association of Nurserymen. 
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Shall It Be Scrapped ? 


(Continued from page 55) 
complished thus far, endorse in the hearti- 
est possible manner, “Trustworthy Trees 
and Plants,” and direct their officers, as 
they have in the past, to prosecute the work 
along lines outlined. I am not satisfied with 
Article VII of the constitution as it relates 
to membership fees and dues, because this 
basis is a compromise and is unfair to the 
smaller Nurseryman. I want to see this 
wrong corrected and I want to see it cor- 
rected at the next meeting of the Associa- 
tion. The basis of dues and fees is not 
equitable, and because it is not equitable it 
should be adjusted. 

There may be and there will be many 
changes which we shall make from year to 
year, but I believe all of these changes will 
be made in line with progress There, must 
be and there will be no backward step. The 
Association is going to live and render the 
highest possible type of service to its mem- 
bers, and any man, I care not who he is or 
where he hails from, will find himself ex- 
ceedingly embarrassed if he gets in the way. 
Our work as an Association for the past five 
years will not be scrapped. 

J. R. MAYHEW. 
Waxahachie, Texas. 
Feb. 19, 1921. 


Indorses Market Development 

“We ought this year to advertise to take 
care of the product we shall have ready to 
market three years from now. We have got 
to prepare the market one, two and three 
years in advance. The market for what we 
grow will be here in time.”—J. H. Dayton, 
Painesville, O., before New York Nursery- 
men’s Association. 

N. Y. State Nurserymen 

The following officers were elected: Pres- 
ident, C. H. Perkins, 2d, Newark, N. Y.; 
Vice-Presidents, F. T. Burke, Rochester, N. 
Y; E. J. Flanagan, Geneva, N. Y.; John T. 
Clark, Schoharie, N. Y.; W. L Hart, Fre 
donia, N. Y.; Herbert G. Hartman, Dansville, 
N. Y.; J M. Pitkin, Newark, N. Y. Sec’y- 
Treas., C. J. Maloy, Rochester, N. Y. 
Executive Com., C. H. Perkins. 2d, Newark, 
N. Y.; Horace Hooker, Rochester, N. Y.; J. 
P. Rice, Geneva, N. Y. 


Harrisburg, Feb. 26.—The idea of a na- 
tional conference of seedsmen, plant breed- 
ers and pathologists to determine upon 
methods to check pests and plant diseases 
was advanced before the State Horticultur- 
al Society at this annual meeting in this city 
by Dr. C. R. Orton, of State College. 





John Troy, New Rochelle, N. Y., Arthur 
Herrington, Madison, N. J., and Joseph 
Manda, South Orange, N. J., were on the 
program of the recent meeting of the West- 
chester and Fairfield Hort. Society at Port 
Chester, N. Y. 
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RICE BROTHERS CO. 


GENEVA, N. Y. 


Fruit Trees 
Ornamental Trees 
Shrubs and Roses 


WRITE FOR PRICES 
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Winfield, 








MAHALEB STOCKS 


Grown on clay ground. 
Long standing orders for seed with French 
collectors. . 
Insure our regular effering and largest grow- 
America 


Advance quetations now ready Fall 1921 and 
Spring 22. 
Offer now 20,000 6-10 m. m. 
Offer now 20,000 10-12 m. m. 


MONCRIEF & CO. 
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Sell More Nursery Stock 
—this Book will Help You 



















AKE care of your old customers 
but keep adding new ones. It’s 
the only way to show a healthy in- 
crease in business and profits each year. 


The little Pruning Book offers the 
solution. It is an authoritative guide to 
correct pruning. Illustrates and ex- 
plains how, when, and where, to prune 
for bigger and better fruit, flowers and 
plant life in general. Familiarize more customers with 
the fundamentals underlying the art of pruning and 

greate ir{cas! c1¢ noe purckzses will result. 











THE PLAN BEHIND THE BOOK 


Our selling plan increases your profits by placing 
The Little Pruning Book in the hands of your custom- v os 
ers through you. Your sales of nursery stock will a +l 
increase as a matter of course. 
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Sending for a free volume does not obligate you in any way. It saa? 


will bring you details of our co-operative plan of distributing this PR 
educational work, through nurseries. (The Little Pruning Book : Leal 
Me 


sells in book stores at 50 cents.) 
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CHIEF EXPONENT OF THE 
AMERICAN NURSERY TRADE 


Featuring the Nursery Trade and Planting 
News of American and foreign activities as 
they affect American conditions. Fostering 
individual and associated effort for the ad- 
vancement of the Nursery and Planting 
industry. 

Absolutely independent. 

Published Monthly by 
AMERICAN FRUITS PUBLISHING CO. INC. 
39 State Street, Rochester, N. Y. 








Phones :—Stone 7822; Main 2802 
RALPH T. OLCOTT, Pres. and Treas. 


Chief International Publication of the Kind 


SUBSCRIPTION. RATES 


One year, in advance - - - - $2.00 
To Foreign Countries and Canada - 2.50 
Single Copies - - - - - - 20 





Advertisements should reach this office by 
the 25th of the month previous to the date of 
publication. 

Drafts on New York, or postal orders, in- 
stead of checks, are requested. 


ROCHESTER, N. Y., MAR., 1921 
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GRAHAM NURSERY CoO., Rochester, N. Y. 
While we are enthusiastic for the market 
development idea, we at the same time feel 
that some plan or scheme which would have 
a tendency to inspire public confidence in 
the traveling salesman would be a good 
thing. Wh2t we would like to get would be 
some scheme that would enable us to bring 
before ovr salesmen the tremendous ad- 
vantage of the use of the trade-mark. 
HAAS’ HOME NURSERIES, Terra Taute, 
Indiana. 

To show that I belong to an organization 
that I think is a benefit to every member 
as well as to the general public that buy 
nursery stock, 

Is Helping To Sell Nursery Stock 
THE KELSEY NURSERIES, St. Joseph, Mo. 

We believe the educational campaign you 
have started is helping to sell nursery stock 
and should be kept going. 

WILLARD B. KILLE, Swedesboro, N. J. 

Yes and intend to use it far more in the 
future than in the past. 
LOUISVILLE NURSERIES, St. 

Kentucky. 

We believe it promotes confidence in our 
retail trade and gives a standing to the busi- 
ness we could not secure otherwise. 

A Big Asset. Good Advertising 
MALONEY BROTHERS & WELLS CO., 
Dansville, N. Y. 

We believe it is a big asset. 

MANEY & SAYRE, INC., Geneva, N. Y. 

We believe it good advertising. 


\M. H. MOON CO., Morrisville, Pa. 

We believe it is in line with progressive 
marketing. Wiil do good for the industry 
as a whole and do not see how it would pos- 
sibly work adversely to any reputable 
dealer. 

We believe the best movement to aid nur- 
serymen is the elimination process by which 
unscrupulous dealers cannot pass without 
being detected. 


SJULIN NURSERY CO., Hamburg, Iowa. 

I take it that there are two purposes be- 
hind this campaign: first, to advertise the 
Association trade-mark so widely that every 
buyer will almost instinctively try to se- 
cure his needs from an Association mem- 
ber. Second, to create a demand for nur- 
sery stock. 

Enthusiastic Over the Trade Mark 
TEXAS NURSERY CO., Sherman, Texas. 

We are using the trade-mark and have 
really gotten quite enthusiastic over same. 
We believe that advertising the trade-mark 
has been very helpful to the business as a 
whole and that firms using same are deriv- 
ing pronounsed and immediate benefits. 
WHITE ELM NURSERIES, Oconomowoc, 

Wisconsin. 

We are very much in favor of your cam- 
paign and hope the trade-mark will be fea- 
tured and that the Association will use all 
its influence to make the trade-mark good. 


Matthews, 
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AS TEMPUS FUGITS 


Come now, let us reason together. 

As we all turn the fifth or sixth decade 
posts in our existence in this vale of tears 
and pass on wonderingly down the receding 
road whose more or less devious course 
vanishes in the distance and becomes a 
conundrum, we are impressed almost daily 
with the fact that the world changes and 
we change with it. 

Those of us who have seen twenty, thirty, 
forty or more years of American Association 
of Nurserymen existence, are able to con- 
trast present day conditions with those 
which confronted the trade a generation or 
more ago. It can hardly be expected, as we 
look about us and note business methods of 
the present day, that the Nursery industry 
can be held down to the basis of the ‘70s 


and ’80s of the last century. 
The fiction of an Icarian flight or the 


romance of Jules Verne have- come remark- 
ably true. We may look into the sky and 


see the results, or stand awe-stricken on the 
dock by the side of a submarine in repose. 
Is it any more wonderful that J. R. May- 
hew’s dream, unfolded in Detroit before the 
wise men from the East, should have come 
into full fruition a few years later on Chi- 
cago beach? 


Progress there 
or abnormal. 


Let us counsel together. 
must be, in times normal 


Changes have come of late in leaps and 
bounds. It is hardly conceivable that the 
Nursery industry can avoid taking its proper 
place in the march of progression. It is, 
indeed, quite probable, that valuable time 
has already been lost by not taking that 
place before now. It is necessary to dispel 
public prejudices which ought not to have 
been allowed to exist until this time. But 
there is high ground for enthusiasm over 
the tested fact that the public is ready to 
forgive and forget quickly—provided only 
the Nurserymen mean what they have said, 
what they are still saying and what, by 
every rule of consistency and good business 
they are bound to keep right on saying 
Let us all, therefore, get together. Let 
those whose long tenure in high and leading 
positions naturally makes it difficult to 
grasp, with enthusiasm at least, the point of 
view of the progressives, come forth and 
offer their needed co-operation, joining with 
the minds which have developed since the 
’70s and the ’80s in forging links which will 
put across an even more ambitious program 
than has yet been outlined—a program 
which shall be in keeping with the wonder- 
ful opportunities which the Old Guard as 


well as the New has declared are just ahead 
in the American Nursery Industry. 


Somehow, we feel that the Old Guard, 
after all, is just waiting for a cordial, ring- 


ing, hearty invitation to come in with the 
majority and pull together—under the Trade 


Mark, under Market Development, under 
acknowledged ethical standards—features 
corresponding in present day parlance and 


accomplishment to the Liberty motor, the 
spreading wings and the polished metal and 
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woodwork of the symbol of latter day Pro- 
gress. 

Let us all pull together and make the 
standards and raise the money which will 
back the Trade Mark, and thus prove to the 
world what the planting public hopes and 
expects we shall prove. The machinery has 
been well planned and executed; all that is 


needed is United Support. 


A. A. N. MEMBERSHIP 
At the beginning of this year the Ameri- 
ean Association of Nurserymen had 364 


members . Two hundred and seventy-nine 
have paid their dues in full; 32 have par- 
tially paid; thirty have not paid; twenty- 


three of the smaller concerns have resigned. 
Of the 364 members, 311 have signified as- 
sent to Association policies by payment or 
part payment of their dues. (A statement 
that 200 members had resigned must have 
been made without knowledge of the facts. 
It may be that the attitude of some mem- 
bers has been based upon this misinforma- 
tion). 

More than twenty-five Nurserymen have 
recently joined the national organization as 
entirely new members, thus more than off- 
setting the twenty-three resignations. In 
view of the fact that it was necessary at the 
Chicago convention to increase the mem- 
bership dues from $10 to $50 in order to 
carry on the policies adopted, resignations 
of oniy 23 and new memberships of 25 or 
more seems a remarkably good showing. 

This journal has repeatedly declared that 
it ought not to be difficult to make member- 
ship in the A. A. N. so valuable that Nur- 
serymen throughout the country would seek 
membership and would strive to conduct 
their business in such a manner as to make 
them eligible therefor. The expressions by 
ninety-four representative American Nur- 
sery concerns, already members of the A. 
A. N. as published in this issue, would seem 
to indicate clearly that the Association is 
on the straight road to that goal. 

And if it should be deemed wise to limit 
membership in the A. A. N. to 500, or any 
other number, in view of the fact that it 
is imperative that A. A. N. members shall 
be depended upon to observe the constitu- 
tion and by laws, including Article 9, we 
shall very likely see a waiting list of those 
who will be knocking at the doors of the 


ACTIVE WORK AHEAD 

Plans for marked progress on top of what 
has already been accomplished by the Amer- 
ican Association of Nurserymen are under- 
way. It is probable that an adjustment of 
the plan for dues will be made at the Chi- 
cago convention in June, whereby the allot- 
ment will be in ‘the same proportion as to 
all active members. The arrangement of 
last June was in the nature of a compromise 
and as a test of its fairness. It is seen that 
injustice is likely to work out under the 
present plan. 

The expressions by the majority of the 
members who have reported and who are in 
good standing contain valuable suggestions 
under which the Association will proceed 
with Market Development work and Trade 
Mark propaganda during the next fiscal 
year 

It is urged that members continue to keep 
in touch with the officers, and committees, 
suggesting action, as often as may be, re- 
garding subjects for the advancement of 
the industry. Ad interim discussion may 
profitably be conducted through the columns 
of the Chief Exponent. 
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LEST INJUSTICE BE DONE 


Lest those members of the American As- 
sociation of Nurserymen who oppose fur- 
ther activity by the Market Development 
Committee along lines laid down at the 
last convention of the national organization 
should be placed in a false light because 
of misunderstanding of their motives, we 
have believed that a frank statement of 
their real objection to such activity ought 
to be made by them. For otherwise they 
seem to stand as opposed to putting the 
Nursery Trade upon a high plane,—as op- 
posed, in other words, to a policy of trust- 
worthy trees and plants. They have op- 
posed the use of the Trade Mark. 

We do not for one moment believe that 
a single individual or firm opposing the 
present A. A. N. policy is in favor of dis- 
tributing any except trustworthy trees and 
plants. We believe the opposition express 
ed is based upon other features. 

As business men we all know that under 
long extension of operation with little or 
no trade organization, control of affairs, in 
any line of business, just naturally falls in- 
to the hands of the heavier operators who 
easily build up a controlling influence under 
which it becomes a habit for them to regu- 
late affairs in that trade. Just as soon as 
real, effective organization on a trade-wide 
basis, attendant progressive steps, 
comes into existence, the supremacy of the 
coterie is jeopardized If that comprehen- 
sive organization is permitted to strengthen, 
the rank and file in the trade will be im- 
measurably advanced in trade importance, 
a great working organization will be quick- 
ly built up, the votes of all the members 
will govern action—and the power of the 
coterie will have been supplanted. 

Now, this may not be the case in hand. 
In referring in the above paragraph to con- 
ditions so common in practically all indus- 
tries that they are more or less well known 
we have had in mind in particular the case 
of the Rochester Chamber of Commerce. 
For many years, just like the American As- 
sociation of Nurserymen, the Rochester 
Chamber was little more than a name. It 
held an annual dinner and between times 
maintained a secretary who answered such 
letters as drifted into his office. Member- 
ship was at a low ebb and interest in Cham- 
ber affairs at still lower ebb. The organ- 
ization seemed to exist, as do some clubs, 
for the sole benefit of a coterie which was 
able to obtain some practical benefit through 
the use of its feeble influence by reason of 
absolute control over its policy. But there 
came an awakening. A live executive sec- 
retary happened along, a slogan, “Do It for 
Rochester,” was sprung, publicity and de- 
velopment committees were appointed—men 
of pep; the prospective membership field 
was assured that the Chamber henceforth 
would be an organization for all the busi- 
nessmen of Rochester and. vicinity—not 
merely for a few leading manufacturers; the 
retailers especially were urged to partici- 
pate, etc., etc. Result: The Rochester 
Chamber of Commerce is declared by prom- 
inent men of other cities to be one of the 
very strongest Chambers in the country; a 
leader in several important features, with 
a present and prospective home building 
exceeding in size and convenience and prac- 
tical appointment the housing of any Cham- 
ber in the country; a membership which 
has jumped, in a comparatively few years, 
from 250 to 4,017! 

No one could have blamed the coterie of 
manufacturers which two decades ago ruled 
Rochester Chamber affairs, if they opposed 
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a progressive movement. The dominating 
principle of self-preservation would animate 
any group of men in such a position. But 
great would have been the blame if the 
great majority of Chamber members, after 
a year or two of marked progressive acti- 
vity, had permitted a‘few to set back the 
organization to a condition of a mere name 
and the personification of listlessness. 

Whether or not there is in American As- 
sociation of Nurserymen circles anything 
of the nature of the experience of the Roch- 
ester Chamber of Commerce—conditions, as 
we have said, which have confronted many 
trade organizations, it is well to keep the 
lessons of the past before organization 
members of the present. 

In any event let us not do the opposition 
in the present instance the injustice of re- 
garding the opposition as based upon a de- 
sire to ignore the sentiment in the A. A. N. 
Trade Mark, or to let down the bars against 
dishonest dealing in and out of the trade. 
Let us rather seek for a motive more natur- 
al, and in doing so let us look about us and 
endeavor to learn what motives governed 
action under similar conditions in other or- 
ganizations which had to pass through the 
same valley before attaining the heights. 

Referring again to the case of the Roch- 
ester Chamber of Commerce, it is of inter- 
est to note that the “big men” of the old 
days are much bigger in these latter days 
by reason of the impetus given to business 
in Rochester generally, resulting from the 
co-operation of which a Chamber member- 
ship of more than four thousand is only 
a part. 


COMMITTEE APPOINTMENTS 


It has been suggested by members of the 
American that committee ap- 
pointments should be made so far as pos- 
sible, within thirty days after the June con- 
vention; and that the Market Development 
committee should be named perhaps as 
early as immediately at the close or during 
the last day, of the convention. It is highly 
important that the Market Development 
committee get its publicity program in 
shape early, so that space may be reserved 
in magazines of national circulation months 
in advance of publication date. The com- 
mittee was handicapped in this spring’s 
advertising because of late appointment last 
year. ————_—_— 


‘ot Ready for Trade Mark 


Replying to yours of the 2ist, in which 
you. ask my views on the policy of the 
American Association of Nurserymen pub- 
licity campaign, I wish to advise that I have 
not at any time been in sympathy with it, 
since the course of advertising as mapped 
out by Mr. Rockwell was discarded and the 
new idea of a trade mark substituted for the 
slogan. It has seemed to me that in adopt- 
ing the trade mark as the basis for our ad- 
vertising that the market development com- 
mittee has gotten entirely away from the 
original intention of the original subscribers 
to the market development fund. When the 
market development campaign was original- 
ly started, it was the idea as I understood 
it then to try to create in the minds of the 
people a desire to plant nursery stock. The 
trade mark advertising simply advertises a 
couple of books, and it is not likely that 
any such form of advertising would reach 
the people so much as the direct form of 
advertising or newspaper propaganda. 

Another objection that I have to the trade 
mark is it immediately casts a suspicion up- 
on the nurseryman who does not belong to 
the Association, and who might possibly be 
a good deal more trustworthy than some of 
the members within the Association. 

We are not yet ready for a trade mark, of 
that it is sure, and will not be until there is 
a thorough house cleaning of the member- 
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ship and a uniform grading and pricing of 
stock, which never can be done in the nur- 
sery business 

I am a thorough believer in advertisiag 
and we do not object to spending our money 
on advertising of a practical sort, which 
will cause more planting to be done, but 
we are not in favor of the present form of 
advertising of the American Association of 
Nurserymen, and we firmly believe that the 
members get very little returns for the 
money which they have put into it. 

C. H. PERKINS, 2d. 
For Jackson & Perkins Co. 

Newark, N. Y. 

Feb. 22, 1921. 


Mr. Dayton’s Position 


Editor American Nurseryman: 

Am in receipt of your telegram, which I 
do not just understand. I am about the last 
man in the world to make a statement re- 
garding the American Association Publicity 
Policy. 

As finally adopted and carried out, I have 
never voted for it, and do not believe that 
the Association of Nurserymen or any other 
business concern, as loosely held together as 
the American Association is at present, with 
no financial obligation behind them, and 
nothing to keep them in line, except the 
threat that if some Committee find that 
they have done something wrong, they may 
possibly be put out of the Society, could 
ever advertise a trade mark and live up to 
its requirements. 

I understood at what few meetings I at- 
tended this winter, and especially the one 
at Kansas City, that a great many of the 
Nurserymen are beginning to look at it very 
differently from what they did at the Con- 
vention last June, so far as advertising the 
Trade Mark, is concerned. That it is im- 
possible to put 200 Nurserymen who are do- 
iag business in nearly 200 different ways, 
on the same plane, and guarantee a Trade 
Mark. The Western men are also entirely 
opposed to an advertising campaign to be 
commenced this late in the season, as they 
claim it would not do them any good, as the 
trade would be all over before the advertis- 
ing was done I know that the Publicity 
Committee has been appealed to, to either 
change their advertising, and make it a 
Market Development plan to create a new 
market, or drop it until next year, save this 
year’s money, and start in on a new field. 
What they have decided to do, however, I 
have not heard. What I did hear before 
that, was that the committee insisted that 
the vote last year of 96 to 6, and think most 
members were simply voting on the amount 
they should pay in dues, was a complete en- 
dorsement of their advertising program, and 
they were bound to go ahead and do adver- 
tising this spring. However, as I said above, 
I would be the last man to give any direct 
information in regard to their policy. 

J. H. DAYTON. 
Painesville, O. 
Feb. 23, 1921. ——_——_—_——_ 


To The Fullest Extent 


Editor American Nurseryman: 

We believe in the American Association 
Trade Mark to the fullest extent. During a 
period of depression the public must be 
made to realize that they are getting full 
value for money expended. In our opinion 
this consistent advertising of our Trade 
Mark is the best way to accomplish this. 

W. C. REED & SON. 
Vincennes, Ind., Feb. 23. 


We shall be glad to publish the expres- 
sions of other members of the -Association 
in a later issue. Testimony from any and 


every member is desired. 
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STATE AND DISTRICT ASSOCIATIONS 


New York Nurserymen 

New York State Nurserymen’s Associa- 
tion, Powers Hotel, Rochester, N. Y., Febru- 
ary 17, 1921. It wasn’t a meeting; it was a 
Convention. ; 

Here’s the attendance, for the most part: 

Rochester, N. Y.—C. J. Brown, Horace 
Hooker, Charles J. Maloy, Allen L. Wood, 
D. C. Brown, J. Franklin Dale, Albert H. 
Dale, William Pitkin, E. S Finley, L. D. 
Hayward, H. S. Taylor, C. C. Yaky, R. A. 
Mayo, C. H. Hawks, Marvin H. Green, B. 
Irving Rouse, Thomas F. Andrews, J. A. 
Chariton, G. B Schueler, John M. Camp- 
bell, Fred Burke, P. F. Willems, M. F. John- 
son, P. I. Allen, W. L. Glen, Ralph T. Olcott, 
J. A. Thomson. 

Geneva, N. Y—J. P. Rice, T. W. Rice, 
Thomas Welch, Mr. LaPointe, Charles G. 
Schoener, Schuyler Smith, Thomas Carson, 
E. J. Flannigan, C. C. Warner, W H. Mas- 
ton, Mr. Bowden. 

Newark, N. Y.—C. H. Perkins, 2nd., C. G. 
Perkins, A. N. Christy, F. B. Kelley, J. M. 
Pitkin, W. M. Gould, L. H. Van Tassel, M. 
K. Lincoln, J. C. Hoste, W. S. Dosteen, L. T. 
Griffin, M. Semple, L. J. Engleson. 

Dansville, N. Y.—Charles W. McNair, H. 
G. Hartman. 

From Other Points—J. F. Fraser, Hunts- 
ville, Ala.; R. T. Brown, Queens, N. Y.; W. 
F. Ilgenfritz, Monroe, Mich.; A. J. Cultra, 
Onarga, Ill.; C. R. Burr, Manchester, Conn.; 
J. H. Dayton, Painesville, O.; R. R. Harris, 
Ottawa, Kan.; D. T. McCarthy, Lockport, N. 
Y.; W. F. Foulk, Flushing, N. Y.; William 
Keyel, Brighton, N. Y.; L. J. Farmer, Pu- 
laski, N. Y.; W. S. Hart, Fredonia, N. Y.; 
T. R. Sjulin, Hamburg, Iowa; Henry Kohan- 
kie, Painesville, O.; J. M. Dickerson, Spen- 
cerport, N. Y.; C. G. Ferguson, Shenandoah, 
Iowa. 

President’s Address 

At 11 a. m. President Charles H. Perkins, 
2nd, of Jackson & Perkins Co., Newark, 
N. Y., started proceedings amid applause 
which anticipated what he had to say in the 
following address: 

Gentlemen of the New York State Nursery- 
men’s Association: 

A half year has rolled by since our last 
meeting and since that time conditions 
throughout the country have changed con- 
siderably. We read of dullness in the var- 
ious industrial trades; not thousands but 
millions of men out of employment, and in 
this respect, it occurs to me that the Nur- 
serymen have a great deal for which to be 
thankful, that their industry has not been 
affected to the same extent as have other 
lines of business. 

Being a wholesaler I have had opportun- 
ity in the last several weeks to visit various 
sections of the country and have conversed 
with a good many men representing all 
branches, and as far as I can learn the Nur- 
sery business is in a fairly prosperous con- 
dition. To be sure there are some sur- 
pluses, and some pessimism with regard to 
the future outlook, but aren’t there always 
surpluses in one thing or another and pes- 
simists at all times? 

As far as I can see the stocks held by var- 
ious Nurserymen are very small in ecompar- 
ison to what they would be under normal 
conditions, but they may seem large for 
the reason that prices are higher than ever 
before and what is held represent more in 
dollars than it would ordinarily. 

I hope we have all come to this meeting 
prepared to give the best there is in us, 
and to get ideas, which will bring more 
profit to our business. The Nursery indus- 
try is now approaching a critical stage, and 
there never was a time when co-operation 
would be more beneficial than it will be in 
the near future. What we accomplish here 
today will determine in a measure the future 
prosperity of our businesses. Last year at 
our winter meeting I recommended that 
committees consisting of wholesalers, re- 
tailers and catalogue men be appointed for 
the purpose of harmonizing their respec- 
tive branches and today we should listen 
with the greatest of interest to their reports 
as they will govern to a large extent our 

course in the future. We are all business 
rvm. Let us try to analyze carefully our 


problems and work out their solution. Near- 
ly every industry of any importance is or- 
ganized, and their reasons for doing so 
must necessarily have been that it paid to 
co-operate. . 

At our meeting last summer, it was 
brought out very plainly that the whole- 
saler and retailer alike under conditions of 
high prices were making more money than 
they ever had made before under low prices. 
Are there any of us that would like to see 
the old conditions of cut-throat competition 
return again? To be sure prices have got 
to come down some to be in harmony with 
the general trend of times. The question is 
how much? It is only human for one to 
want to buy as cheaply as possible, and the 
man who has it to sell wants to get all he 
can, and so the question arises, what is the 
wholesaler going to do with the retailer and 
what is the retailer going to do with the 
wholesaler? Both need each other, and of 
that there can be no question. The whole- 
saler should not put a price on his stock 
which will make it difficult‘for the retailer 
to get business, and on the other hand, the 
retailer should realize that the grower must 
have an adequate return for the money he 
has invested in the growing of his stock, if 
he is to continue as a source of supply for 
the retailer. 

I hope that this will all be brought out 
clearly in the discussions today, and that 
all will leave here with a firm conviction 
that all interests are dependent upon each 
other. Before we leave this meeting to- 
day we should have a well defined course, 
one that is practical, and which cannot be 
misunderstood. 

Recommendations 

1. That the committees representing the 
various branches of the business be contin- 
ued. 

2. That the length of time of these meet- 
ings be changed from one to two days. 

Most of you here are members of the 
Anmterican Association of Nurserymen. Those 
who are not should be, and should attend 
their meetings which are held annually in 
Chicago. The Nurserymen taken as a whole 
are a fine lot of men. There is something 
about the business, which puts a good heart 
into them, and if you get nothing more from 
their meetings, the ideas and benefits de- 
rived from contact with your brother Nur- 
serymen will make it worth while to be a 
member of the national association and at- 
tend its meetings. Those of you who were 
present at the meeting last summer had the 
pleasure of listening for hours to the plans 
of reform which were reported by the var- 
ious committees, and any one who had lis- 
tened to the discussions and who also was 
present at the closing hours of that meet- 
ing could not help but go away feeling that 
the course mapped out for the Association 
was a wise and one generally satisfactory, 
and we all had a right to expect that with 
the increase in dues, an adequate return 
would be given. However, a discord has ap- 
parently crept into the affairs of the As- 
sociation, which is to be regretted, and it 
is to be hoped that before the next meeting 
some practical plan on which all Nursery- 
men can agree will be formulated so that 
the American Association may continue to 
stand for all that is best for the interests 
of the business. 

Secretary-Treasurer Charles J. Maloy, of 
Rochester, N. Y., reported a paid member- 
ship of 46 and a balance in the treasury of 
$325.24. 

President Perkins suggested advisability 
of permanent dates for the meetings of the 
association. It was decided to hold the an- 
nual convention during the first week of 
February and the summer meeting on the 
first Saturday in September. 

Regulating Plantings 

C. R. Burr, Manchester, Conn., delivered 
an address on “How Should Nurserymen 
Regulate Their Plantings,” in which he 
said:. 

We are perhaps, right on the top of good 
business and high prices. This condition 
is due without question to the small quanti- 
ty of stock available in recent years. And, 
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is is a condition that has made good busi- 
ness for the wholesaler as well as the re- 
tailer. 

If that is so, shouldn’t we give more and 
very careful thought to the preparation of 
our planting lists. Shouldn’t we now, in- 
stead of planting heavy on account of high 
prices, figure on cutting down our plant- 
ings? If you and I plant apples heavily this 
coming spring, because prices are high, 
there will be hundreds of others doing the 
same thing and 3 or 4 years from now we'll 
be back to where we were in 1913 and 14, 
giving apples away for a nickel or less. 

Make up your Spring planting lists with 
extreme care. And, say to yourself that 
seedlings burn quicker and cost less than 
the finished product. In other words gen- 
tlemen, I advocate the burning of all seed- 
lings beyond a quantity sufficient to take 
care of your own requirements. If we plant 
our heads cff because of a high market, 
three or four years from now we probably 
wouldn’t care if we did locate in Newark. 

You all remember the conditions existing 
in our business some three or four years 
ago. Seven and eight cent pears, five and 
six cent apples and three and four cent 
peaches. Stockholders kicking because we 
couldn’t pay dividends. Everybody disgust- 
ed with the whole proposition. A good many 
of the Nurserymen who could turn to beans 
and other farm products did so. Do you 
want to go through a like period again? NO! 
Then for Heaven’s sake gentlemen, go home 
tonight resolved to cut down your planting 
list. Go home resolved to grow less but 
better trees. Big planting, low prices and 
poor quality go hand in hand. 

A smaller planting list will enable you to 
produce better stock. Set your seedlings 
farther apart—cultivate frequently and thor- 
oughly and aim to give your customer the 
best stock possible for the high price that 
is sure to stay if you follow out this sched- 
ule. 

Now gentlemen, that’s as much as I can 
tell you about the regulation of plantings. 
The matter is more or less up to you. You’ve 
seen the thing work out before. High prices, 
big planting,—low prices, small plantings— 
big prices, big planting, ete: on around the 
cycle. Now let’s attempt to stabilize the 
thing if we can. Let’s try to make our 
plantings uniform and continue to get prices 
that will at least pay a profit. 

Quantities don’t sell your goods. Quality 
does. Ciphers are cheap. I’d rather see 
them behind the old dollar mark, than be- 
hind an acreage figure or a planting list. 
Take some of those ciphers off your plant- 
ing list tomorrow and watch them march 
back to you in the future lead by our best 
friend—the dollar mark. 

Increase Consumption 

In the discussion which was quite gen- 
eral, Frederick T. Burke, Treasurer Graham 
Nursery Co, Rochester, N. Y., said: “In 
my opinion we should aim to regulate de- 
mand rather than supply. I venture to say 
that the Nurserymen of the country have 
scarcely scratched the possible field for 
their endeavors. I believe I could walk 
the streets of any Nursery center: of Roch- 
ester, N. Y., Geneva, N. Y., Monroe, Mich., 
Manchester, Conn., for instance, and sell 
Nursery stock rizht and left to people who 
have not even begun to plant trees and 
shrubs and vines, as they should and as they 
could be made to want to plant. Let us in- 
crease very greatly the demand for our 
products. And in this we shall be in har- 
mony with the progressive policy of the 
American Association of Nurserymen whose 
advertising is a great factor in increas- 
ing that demand. Is there any limit to the 
amount of Nursery stock which can be 
sold? Why not let the plantings take care 
of themselves—and push sales? It is not 
of so much importance how much is .plant- 
ed; the important thing is distribution. In- 
stead of trying to regulate plantings. let us 
all co-operate in the Marketing of the Pro- 
duct. 

“I believe the American Association of 
Nurserymen is on the right track. Let us 


join heartily with it in Marketing; then the 
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SEND THAT WANT LIST 


CHASE BSROTHERS COMPANY 


THE ROCHESTER NURSERIES 
ROCHESTER, N.Y. 


Standard. Apples, Pears, and Peach- 
es, Dwarf Pears, Plum-On-Plum, 
Plum-On-Peach, Quinces, 
Sour Cherries, our own growing. 
Currants and Gooseberries, 
Ornamentals and Shrubs, 
Climbing Roses and Ramblers, 


Surplus bulletin No. 4 now ready. 
A post card will bring it. 


QUALITY — SATISFACTION — SERVICE 
A bale, a box or a carload. 


Perennials 
this publication. 

















Chief Exponent of the American Nursery Trade 


The American Nurseryman 


National Journal of Commercial Horticulture 


AMERICAN FRUITS PUBLISHING COMPANY, Inc., 
39 State St., ROCHESTER, N. Y. 


Subscription Ra*-s:— $2.00 per yr.; 3 yrs. for $5.00 
Canada and abroad : 50 cents extra per year 


ADVERTISING RATE, $2.80 PER INCH 


“You are issuing a splendid Journal, covering the news of 
the trade from coast to coast.” 
American Association of Nurserymen. 

Edited by Ralph T. Olcott, founder of American Nursery 
Trade Journalism. 
who, since June, 1893—a quarter of a century—has boosted 
all the time for the interests of all nurserymen.”—Former 
President John Watson, American Association of Nurserymen. 


NE CAN only act in the light of present knowledge. 

Until you kno y of the existence of such « Nursery Trade 
Journal as the AMERICAN NURSERYMAN you must act with 
such knowledge as you have. 

It is for this reason that we are glad to acquaint you with 
It speaks for itself; but if you would have 
corroborative proof, ask any prominent Nurseryman. 


Calls for back numbers come in almost every 
Many cannot be supplied, as editions have 
been exhausted. The only safe way is to see 
that your subscription is paid for in advance. 


“A paper which gives the best value for the money to the 
reader will give the best value to the advertiser as well. I 
don’t think there is any argument about the soundness of 
this view.”"—H. Dumont, Chicago, Ill, in Printer’s Ink. 





Former President EB. S. Welch, 


“The dean of Nursery Trade Journalists, 











will solve itself. In nv 
for people. to 
We've got to 
I am opposed 
Let 


planting problem 
line do business men wait 
come to them for their goods. 
go and sell our products. 
to any attempt to regulate planting. 
us rather stimulate Marketing.” 


J. H. Dayton—“I note the suggestion that 
through the advertising efforts of the Amer- 
ican Association of Nurserymen, and by our 
own advertising and efforts, we can put over 
on the public any amount of stock we can 
grow; that we can plant ad libitum and 
through the backing of the A. A. N. adver- 
tising we can sell it. It is true that there 
has been a lack of use of Nursery stock in 
recent years due to lack of building. Hun- 
dreds and thousands of home and other 
properties need planting just now. There 
is opening up before the Nursérymen of the 
United States a situation which, if adver- 
tising is properly done, will take care of 
great quantitias of Nursery stock. But 
apple trees which sold at $25 per thousand 
a few months ago can now be bought for 
$11; other stock in proportion. If Nursery- 
men plant to the limit, where shall we be 
in the matter of losses? We ought this 
year to advertise to take care of the pro- 
duct we shall have ready to market three 
years from now. We have got to prepare 
the market one, two and three years in 
advance. The market for what we grow 
will be here in time. Some say we ought to 
get in price five times what our stock costs 
us; others say, three times the cost; and 
others, less. But gentlemen, until we regu- 
late the planting in the Nursery trade, we 
shall continue to be up against it, just as 
we have been for forty. years.” 


President Perkins named as nominating 





committee: J. M. Pitkin, J. P. Rice and 
Frederick T. Burke. A meeting of retailers 
was called for the noon recess. 


What Shall Fall Prices Be? 

At the afternoon session John H. Day- 
ton, Storrs & Harrison Co., Painesville, O., 
addressed the convention on “The Neces- 
sity for Maintaining Present Prices in the 
Nursery Business on Account of the Goods 
Having Been Produced at War Time Cost.” 
He said: 


The rural members of the trade look to 
New York State Nurserymen as the real. 
It, as the originators of the American Nur- 
sery Business. I do not know why a Nur- 
seryman from outside of the state should 
be asked to come here and address New 
York Nurserymen on this topic. There are 
many here who sell through agents; others 
sell through catalogues and think they can 
sell for less. Probably the man who owns 
a local nursery can sell in his restricted ter- 
ritory at a lower price than others. I used 
to go to Nursery conventions and hear that 
Nurserymen were one grade higher than 
the farmer in business ability. A few years 
ago there were a few left who said the Nur- 
serymen were about on the same grade with 
farmers. And a few years hence I suppose 
we will hear apologies for the Nurserymen 
of the United States being one grade below 
the farmers in business ability if we keep 
up the present plan of doing business. 

You are asking me to talk of what prices 
will be next fall. Well, my speech on the 
subject is the same old speech I have made 
at conventions for years. It applies to pres- 
ent conditions with certain exceptions due 
to the fact that we’ve had a World War, 
which makes it a little different; not much. 
So far as business is concerned in any com- 
munity, the man who can produce goods at 
the lowest price and sell at the lowest price 
is going to win out. 

New York state does swing the Nursery 
business in a lot of ways. What New York 
Nurserymen say goes, not necessarily be- 


cause you are worthy of it, but because 
New York has so long been the leader. 
Mr. Dayton sketched the history of labor 


conditions since 1914 when there were train- 
ed men in the Nurseries, upon who employ- 
ers could depend—men who went to the war 
and have not returned to the Nursery trade 
because of the high wages in other lines, 
of the difficulty in getting efficient em- 
ployees at any price. Office men can be 
procured at a high wage but fleld men cap- 
able of propagating and handling Nursery 
stock properly will have to be trained from 
youth up, during a series of years, to take 
the place of those who have left the busi- 
ness forever. “Every tree delivered to any 
retailer or wholesaler in the United States 
(outside of peaches) in the fruit tree line, 
and I make no exception in the ornamental 
line, is going to cost the producer 40 to 70 
per cent more than it did before the war,” 
said Mr. Dayton. 

“Yet we have been told that we ought to 
get back to pre-war prices by next fall. It 
cannot be done by the wholesaler with- 
out losing money. Check up the men in 
the Nursery business as against the num- 
ber four years ago. Why, the grower of 
Nursery stock ought to have an advance in 
prices! Nurserymen made money last year, 
and some of them have made money this 
year. But I do not believe there are ten 
men in the Nursery business in the United 
States who can tell absolutely what their 
overhead expenses were last year. We do 
not realize it. Nor can the costs be told. 
We can tell what the receipts and expen- 
ses have been. Two years ago Storrs & 
Harrison Company made some nioney. Last 
year we increased our business but we in- 
curred expenses 2 % per cent greater than 
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our increased sales. I’ve attended three 
Nursery association meetings this winter. 
I’ve heard of the operating of the fence cor- 
ner Nurseryman. Who buys his stock? 
A man shut out of the Nursery business 
by unusual conditions a year or two ago 
can now buy stock at one-half what you and 
I paid. He plants and next year buds and 
has his trees on the market two years from 
now. Who buys them? You fellows. 
You'll buy his stock and give us the go-by. 
He makes a profit and we face bankruptcy! 
You retailers buy for 17c what we've got 
to charge 20c for. As long as you retailers 
determine to buy where you can get the 
cheapest, we wholesalers are going to stick 
you for all we can get. We've got to do it. 
When you cut out the fence corner man, 
you’ve got the problem nearly settled. 

“It is essential,” continued Mr. Dayton, 
“that wholesale prices next fall shall not 
be much less than prices of last year. Com- 
mencing next fall and for a series of years, 
there’s got to be a reduction, but whether 
the legitimate Nursery business lives or 
fails depends upon keeping Nursery prices 
up. Outside of the commercial planters not 
many know what it costs to produce the 
various kinds of stocks. Have you read the 
magazines lately? If you have you have 
seen the announcements of a lumber asso- 
ciation, for instance, which is spending hun- 
dreds of thousands of dollars to back up its 
trade mark; yet the American Association 
of Nurserymen advertises a trade mark and 
has done not a thing to back it up; has no 
money to do so; has no agreement as to 
grades and prices. Go home and think it 
over. You can take any even number of men 
in the U. S. in the Nursery business and 
size up the rascals and the crooks with 
those who aim square; and ‘you'll find 90 
per cent right. We're honest, but we have- 
n’t as Nurserymen yet gotten to the point 
where we can lay our cards on the table 
and co-operate. Now is the best time to 
figure out how it can be done. It is com- 
ing. I believe there is gray matter enough 
among the growers and sellers of Nursery 
stock in the U. S. to devise a way to get 
upon a co-operative basis and do business 
right; so that we can guarantee our pro- 
ducts to the public and at the same time 
make some money.” 

Retailers’ Point of View 

William Pitkin—There does not seem to 
be much left for anyone to say. Mr. Day- 
ton lays on the retailer the blame for the 
fence corner man. We retailers accept 
part of the blame, as having been in part 
the supporters of the individual referred to. 
But when we've often got up early in the 
morning and wended our way to the fence 
corner grower, what did we find? Why, 
some of our good friends among the whole- 
salers had been there before us!” 

Mr. Dayton—‘“Very true; some of the 
wholesalers didn’t wait until next morning; 
they went the same night!” 

John M. Campbell, Howe-Campbell Nur- 
sery Co., Rochester, N. Y.—“I hate to sound 
a note of discord, but I think Mr. Dayton’s 
remarks are aside from the mark. All he 
says of increased costs is true. But all 
have not been beneficiaries of the war and 
some have had to meet conditions as they 
were and are. Mr. Dayton’s remarks are 
largely a plea to enable growers to recoup. 
The conditions he traces are a closed inci- 
dent. We are controlled by present condi- 
tions. As to what the retailer must pay 
the grower, it may be said that grower after 

grower admits it would be better to dispose 
of certain stock at an arbitrary price and 
burn the rest. The law of supply and de- 
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mand has not been functioning. It is not 

going to be possible to maintain the retail 

prices of the last few years.” 

J. P. Rice presented a report on prices in 
which it was shown that there is less stock 
than usual in the country, produced at hizh 
costs, and that not much reduction in prices 
can be expected. 

Stock Reports 

H. G. Hartman, Dansville, N. Y.—‘Prac- 
tically all the stock in Dansville has been 
contracted for. Seedlings which had evi- 
dently been boxed in France in November 
1919 did not arrive until May and conse- 
quently did not do well. Where a 70 per 
cent stand was figured upon not 40 per cent 
was secured. I do not expect prices to drop”. 

Thomas Carson, W. & T. Smith Co., 
Geneva, N. Y.—“I think there are practically 
no fence corner Nurserymen left. In our 
Nursery there are fewer apple. As to pears 
and plums, where it is our habit to grow 
75,000 to 100,0000, we have only a block 
twice as big as this room. We have a good- 
size block of cherries, but thin. Ornamen- 
tal trees which we have been in the habit 
of importing are going to be very scarce.” 

William Pitkin—“Where a few years ago 
we could in driving about Monroe county see 
many small blocks of apple trees, can find 
searcely any now. Pears and plums are 
about the same as in other districts. The 
seedlings could not be obtained in the last 
few years, and so we have not the blocks 
now. I do not think there is any large 
amount of stock in this section.” 

President Perkins—“Speaking for New- 
ark, we have been able to keep up about our 
usual plantings. During the last year, I’ve 
looked about Painesville, O., considerably. 
It is sure that not more than 25 per cent of 
the usual amount of stock will bé shipped 
out of Painesville this year.” 

R. R. Harris, F. H. Stannard & Co., Otta- 
wa, Kan.—“The supply of apple stock in 
the West will be very light, except in the 
cases of a few growers.” 

C. G. Ferguson, Mt, Arbor Nurseries, 
Shenandoah, Ia.—“I believe reports made 
here today correctly state conditions. I be- 
lieve that wholesalers are ready to stand 
some loss. The time has passed, however, 
when cheap Nursery stock can be had. I 
believe you will all be satisfied with the 
wholesale prices which will prevail. You 
will be able to buy at some reduction, but 
at not very much lower prices than last 
year.” 

C. R. Burr, Manchester, Conn.—‘“I cannot 
see where prices are going to drop. I think 
they should be maintained and that retail 
prices should be where they are.” 

T. J. Sjulin, Hamburg, Ia.—‘Apple stock 
in the West will not cut much figure in the 
East. We plant mainly northern varieties. 
There has been quite a loss due to freeze in 
Kansas. On some varieties there is a mar- 
ket shortage. There will not be much apple 
in the West to come East. There is a big 
demand in Minnesota where they have none 
of their own.” 

A. J. Cultra, Onarga, Ill.—‘“‘We are more 
in the ornamental line. Stock is getting 
searce. There is not half enough to go 
around. We are not in the market and will 
not be.” 

W. F. Iigenfritz, Monroe, Mich.—“There 
are few ornamentals in our section. We 
have not one-quarter of the stock in the 
fruit tree line that we usually have. As to 
peach, we have about the same as last 
year.” 


Seedlings to Orchardists? 
Mr. Campbell—“Lloyd C. Stark sometime 
ago sent out a circular letter urging produc- 
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ers of seedlings not to sell to orchardists di- 
rectly. He said he had seen evidence of 
such propagation by orchardists in Southern 
Missouri. I'd like to ask if anyone knows 
of a sale of seedlings to an orchardist 
We've had inquiries, but turned them down.” 

Mr. Sjulin—‘“Mr. Lake asked Mr. Stark for 
the name of a seedling grower who had 
been known to do this. No name was forth- 
coming. I’d like to ask if any one in this 
room knows of a case like that referred 
to.” No reply. 

Mr. Ferguson—‘I was at the meeting of 
the Western Nurserymen’s Association. The 
subject was not referred to there; as of 
course, it should have been if there was 
basis for the report.” 

President Perkins—‘“Reverting to the 
main subject: If prices are reduced, I do 
not think there will be stock enough to go 
around.” 

Effects on Sales Forces 

C. C. Warner, Rice Brothers Co., Geneva, 
N. Y.—“I do not think we can retain our 
present force of salesmen unless there is 
reduction in prices. They expect a reduc- 
tion; so does the public. All items are not 
scarce; our sales are holding up. When 
the factories open up in the spring it will 
be difficult to retain sales forces unless 
through a reduction in prices they are en- 
abled to make substantial sales. Let’s uti- 
lize all our stock and retain our selling or- 
ganization.” 

W. M. Gould, Newark, N. Y.—“I’ll have 
to take issue with Mr. Warner. I believe 
selling forces will not be easily retained if 
the prices are reduced. If anything is done 
I would say, raise the prices. You can get 
an increase and I know it.” 

Thomas F. Andrews, Chase Brothers Co., 
Rochester, N. Y.—“We’ve got to provide 
means for salesmen to do business on a 
paying basis. We've got to have enough 
business for them to make a week’s wages. 
During the last three or four years capable 
salesmen have earned good returns. They 
expect some reductions, and on some items 
there should be reductions; but it is no 
time to slash prices. The shops and mills 
are going to pay good prices.” 

P. I. Allen—*“Some prices ,as far example, 
on currants and gooseberries are too high. 
Prices on fruit trees and on raspberries 
are about right.” 

W. S. Hart, Fredonia, N. Y.—The supply 
of grapes is a little easier. The grape short- 
age of the last two years was due to unfav- 
orable weather. I think Fredonia has about 
the average in varieties, and maybe a little 
above the average in quantity. Prices are 
slightly lower. Currants are scarce; goose- 
berries in fair supply.” 

Mr. LaPointe, Geneva, N. Y.—“Why so 
much distinction between the wholesaler 
and the retailer? Chase Stuart, Rice and 
others are both retailers and wholesalers. 
There are not present probably more than 
eight or ten strictly retailers. The smaller 
fellows are obliged to follow the prices of 
the larger concerns, and if the latter make 
fair prices the retailers will follow. We 
would like to see prices stay up; but we 
are going to try to get our share of busi- 
ness.” 


Report of Retailers’ Committee 


Walter W. Webb, Rochester, N. Y., of the 
committee on prices, was unable to be pres- 
ent; but he sent the following report: 


As per your request I called the members 
of the price committe of the retail agency 
concerns together the first week of January 
at the Chamber of Commerce in this city. 
All were able to attend and we spent some 

(Continued on page 68) 
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MOUNT ARBOR NURSERIES 


E. S. WELCH, President 


125 Center St. SHENANDOAH, IOWA. 


We offer for the spring trade one of the largest and 
most complete lines of general nursery stock in the 


United States. 


Fruit Tree and Rose Stocks 


Mahaleb, French Pear, Manetti, Multi- 
flora and Rugosa Rose Stocks. 


Forest Tree Seedlings 


ROSES—Baby Ramblers, Climbing, Hybrid 
Perpetual and Tea. 


A complete line of fruits as well as ornamentals. 


Ask for spring trade list and bulletins. 











Hill’s Choice Stock 


FOR SPRING DELIVERY 


ABIES TSUGA CANADENSIS 
(Hemlock) 


PICEA PUNGENS 
(Colorado Blue Spruce) 


100 1000 * 100 1000 
6- 8 inch x ...$13.50 $125.00 i- 6 inch o ...$ 5.25 $ 37.60 
6- 8S inch x ... 10.00 90.00 
ABIES DOUGLASSI 6-10 inch xx... 22.50 92 
(Douglas Fir) 10-12 inch xx... 27.50 
i- 6incho ... 3.50 20.00 12-18 inch xx... 35.00 
6- S inch x ... 9.00 80.00 PINUS AUSTRIACA 
10-12 inch xx... 20.00 (Austrian Pine) 
12-18 inch xx... 25.00 i- Ginch o ... 5.00 35.00 
° j . cx 5 ) 
JUNIPERUS CANADENSIS Re — ey .. zs sees 
i- Gincho ... 5.00 40.00 Te sana 
6- 8 inch x ... 13.00 120.00 PINUS MUGHO 
: (Dwarf Mountai Pine) 
JUNIPERUS SABINA 8-10 inch xx... 28.50 r 
HORIZONTALIS 10-12 inch xx... 28.50 
6- 8 inch x ... 20.00 12-18 inch xx... 40,00 
10-12 inch xx... 30.00 PINUS SYLVESTRIS 
JUNIPERUS VIRGINIANA (Seotch Pine) 
(Red Cedar) 4- Gincho ... 2.50 15.00 
i- 6G incho ... 3.00 20.00 6- 8 inch o . 8.00 16.50 
6- 8 inch o ... 4.00 25.00 12-18 inch xx. 17.50 . 
10+12 inch xx... 15.00 140.00 18-24 inch xx... 22.50 
12-18 inch xx... 20.00 180.00 . —_ 
18-24 inch xx... 25.00 225.00 THUYA OCCIDENTALIS 
PACHYSANDRA TERMINALIS (American Arbor Vitae) 
- ~ at 6- 8 inch o 2 3.50 18.00 
(Japanese Spurge) x 8-18 tnch oo... «6468 25 00 
i- S inch x ... 6.00 50.00 10-12 inch xx... 10.00 90.00 
. ; aware 12-18 inch xx... 12.00 110.00 
poe Rp any 18-24 inch xx... 18.00 170.00 
ings : 2- 3 feet xx... 20.00 Pos 
i- G6 incho ... 6.00 35.00 
6-10 inch xx... 15.00 THUYA OCCIDENTALIS 
10-12 inch xx... 25.00 PYRAMIDALIS 
12-18 inch xx... 30.00 


(Pyramidal Arbor Vitae) 


PICEA EXCELSA 8-10 inch x . 13.50 125.00 
(Norway Spruce 
4- 6G incho ... 2.85 13.50 BERBERIS THUNBERGII 
6- Sincho ... 3.00 16.50 
10-12 inch xx... 11.00 100.00 (Japanese Barberry) 
12-18 inch xx... 15.00 140,00 1 -14 feet xx... 12.00 
18-24 inch xx... 22.50 215.00 14-2 feet xx... 15.00 


Each x indicates one transplanting 
o Indicates never transplanted. Suitable for Bedding out 


Send for Trade List 


The D. Hill Nursery Co., -*2 Dundee, Ill 

















































We have ONE YEAR APPLE 


to offer in the following varieties and can furnish these in 


4 to 6 ft. grade 
3 to 4 ft. grade 
2 to 3 ft. grade 


Ben Davis Mcintosh Red 
Baldwin N. W. Greening 
Black Ben Davis Red Astrachan 
Delicious Red June 


Rome Beauty 
Staymans Winesap 


Early Harvest 
Grimes Golden 


Gano Winesap 
Jonag un Winter Banana 
M. B: ‘twig Wealthy 
Maiden Blush York Imperial 


Yellow Transparent 


We also have to offer Grape Vines in one year No. one 
and One year No. twe in Coneord, Niagara, Moore’s Early, 
Worden, Moore’s Diamond and a few red sorts. 

We have as fine a lot of Apple Seedlings as you ever saw 
and can furnish these in all grade. 


Can supply roses in the following varieties as well as a 
limited number of some other sorts. 

American Beauty LaFrance, white 

Etoile de France Meteor 

Etoile de Lyon Mad. Caroline Testout 

Frau Karl Druschki Paul Neyron 


Gruss an Teplitz Pink Cochet 
General Jacqueminot Sunburst 
Kaiserin Augusta Victoria White Cochet 


LaFrance, pink 


All stock offered above is for late fall or early spring ship- 
ment. In addition to the items mentioned we will have a 
good assortment of two year apple in all grades as well as 
peach trees. 


F. H. STANNARD & CO. 


OTTAWA KANSAS 
























105 Years in the Nursery 
Business 





GENERAL STOCK—Onr propagation includes apple, 
peach, pear, plum, cherry, apricot, quince, grape vines, all 
small fruits, shade trees, shrubs, climbers, roses, garden 
roots, etc. 


SPECIAL... 
A Big Stock of Quality Shrubs 


Everything is grown in large quantities. Our grades 
are dependable and we are generally prepared to quote to 
nurserymen nearly everything we offer to the retail trade, 
and prices are always in line with those of other reputable 


growers. 


We will be glad to have a list of your requirements for 
the coming season. Doubtless there are some things that 
you can use that we have in surplus. Can also ship from 
our branch plants: Marionville, Mo.; Farmington, Ark.; 
Dansville, N. Y.; North Girard, Pa.; and Vincennes, Ind. 


STARK BROS. 


Nurseries and Orchards Co., 
LOUISIANA, MO. ; 
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three hours discussing the various condi- 
tions which exist in regard to prices. 

It seemed to be the general impression 
of the members present that it was quite 
early to decide on anything definite for 
the coming year’s business, especially as 
we had very little information at hand from 
the growers and wholesalers. 

There is no question that the downward 
trend in prices in many other lines is mak- 
ing it very hard even for experienced sales- 
men to close the usual amount of business, 
‘so that those firms who are having an in- 
‘crease of business at this time over last 
year are getting it as a result of advertis- 
ing of one sort or another. 

In a letter received from Mr. Warner of 
Rice Bros., last week he stated that as a 
result of an informal gathering of the firms 
in his city last week, it was the opinion that 
the prices of all fruit trees must be re- 
duced materially if the retailer is to have 
even norma! sales this coming year. 

I do not concur in this opinion and for 
this reason this report represents my per- 
sonal views. I trust other members of the 
committee will be frank in expressing their 
views also. I feel that we have prices in 
most cases where they should be in pro- 
portion to what the goods cost us. I pro- 
pose to do the same next year: that is, 
charge my patrons what I feel to be the 
proper price according to what I have to 
pay for the goods. 

In the case of applies, I shall make three 
classes, at $1.50, $2.00 and $2.50. The $1.50 
class will be sorts there is practically no 
demand for. The $2.00 class will include 
medium sorts and the $2.50 class will in- 
clude those sorts which include the bulk of 
our sales. Crab apples will be $2.50 each. 
I make no reduction by the dozen, on any 
fruit trees. These prices will doubtless net 
me within 25 cents a tree of last year’s 
prices. We all know there will be a lot of 
apple on the market next fall and it is pos- 
sible to buy in car lots now at a price which 
will enable us to sell at these prices, but 
NO LOWER. 

Standard Pears. Cherries, Plums, Quinces, 
ete. I shall hold to $3.00 each for standard 
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trees 11/16 and up 5/6 ft. This means that 
I do not include any 5/8 sfock. 

Dwarf Pears will be $2.00 each. Peaches 
I shall have two classes $1.00 and $1.25 
each. 

Concord and Niagara Grape I shall list at 
75 cents, all other sorts $1.00 and three 
searce kinds $1.25 and $1.50 each. Currants 
60 cts and Perfections 75 cts. Gooseberries 
75 cts, Raspberries and Blackberries $3.00 
dozen for transplants. While we all know 
that some of these small stock items could 
be sold for less than above, I do not be- 
lieve it will be necessary to make lower 
rates. I have: been getting $4.00 for all 
berries the past year. 

My price on roses will be $1.50 for H. P. 
sorts, $2.00 for Hybrid Teas and $1.50 for 
all climbers. I have had no shrubs for less 
than $1.25 the past year but my new list 
will price quite a number of the common 
sorts which are heavy sellers at $1.00. I 
shall have nothing below that price. In 
climbing vines practically no reductions. 
Perennials, no reductions; and shade trees 
the same. My evergreens have been as high 
as any list in the country and they will re- 
maim there another year without a single 
reduction. 

From the above tabulation you will see 
that the only reductions in fruit trees are 
on peaches and apples. The law of sup- 
ply and demand will force us to make some 
reductions on these two classes, but I do 
not believe there is enough stock of other 
fruit trees to warrant any reductions what- 
ever. 

Some of the letters I have lately received 
from agency concerns are very pessimistic. 
I do not feel that way. All of the reports 
from the great financial districts are to the 
effect that the peak of the credit situation is 
passed, and that only good times are ahead. 
The period of re-adjustment may be pro- 
tracted for a year or so and there will be 
labor difficulties, which may mean many 
men out of employment for some time. 

Our greatest difficulty since 1916 has been 
to get new men to take the place of those 
who drop out. Now that difficulty is past 
and in its place we have a condition, where 
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part of the buying. public will not invest in 
stock in our line. I believe the difficulty 
we have beem™=relieved of will more than 
make up for the difficulty which is in front 
of us, and | also believe that prices will 
have very little to do with the general re- 
sult. 

My main reason for making any changes 
in my present list is, to have a talking point 
with my old’ salesmen. It is necessary for 
them to make a fair wage where they devote 
their whole time to the work, and it is a 
fact that the mien who have put the bottom 
in my sales this winter, and who were also 
working last summer, have been doing very 
well. As one agent truly said, “the only 
thing necessary is to take up another notch 
in my belt and. wade in.” 

One Nurseryman writes me that if our 
prices are too high it will tend to throw the 
business towards the catalogue concerns. I 
have been in the business twenty years this 
month, and I long ago quit worrying about 
any business that the catalogue men might 
pick up. They have their troubles and my 
experience has been that the people who 
buy of catalogue houses would not buy of 
one of my salesmen no matter what he sold 
the goods for. 

Another Nurseryman wrote me that he 
feared he would lose many of his old men 
if he did not put fruit trees down. To all 
such I would advise being firm and stand 
your ground. For example, one of my sales- 
men last fall (to whom by the way I was 
paying an excessive commission), a man 
selling $15,000 a year, insisted that I reduce 
prices’and he quit. He covered 6 or 7 coun- 
ties of his state. I started an intensive ad- 
vertising campaign in that territory, and 
have in his place 10 reporting agents all 
at 25%. My savings on commissions along 
in the first 12 months will be several times 
what the advertising campaign cost, and 
I suspect Re is now working for some firm 
who let their salesmen walk over them as 
they please. 

I trust that the conclusions of this meet- 
ing will be that prices will not be reduced 
to any material extent. I can see only good 

“(Continued on page 70) 








Oaks. Lombardy Poplars, etc 
Transplanted. 


PEACH, ezesr old: He 
GRAPES, One and 2 years old. 
ASPARAGUS, 2° 22%!',2"%, 


404 W. Baltimore Street, 





We Solicit Correspondence and a 
List of Your Wants 


For Spring 1921 
CALIFORNIA PRIVET , Planes. Norway. Naples, Pin 
select lot of trees in all sizes.— 


APPLES One and 2 year old; all grades and all standard varie- 
9 ties. Nice stock. 


H Stock, All leading Kinds 
fe for Special Prices on large lots. 


No. L. 


Miscellaneous—A good stock of Flowering Shrubs, Shade Trees, Etc. 
Send Us Your Trade and Want Lists. 


Franklin Davis Nurseries, Inc. 


is our business. 


and 


livery 


Assorted Varieties. car lots or less. 
prices. 


BALTIMORE, MD. Sex 8 








PRODUCING AND SELLING 


Amundson Sphagnum Moss 


We take pride in conducting it in a way 
that causes our customers to continue dealing with us. 

This implies clean, high grade sphagnum, in full size, 
well filled bales, at a price that represents full value. 

It also includes prompt, efficient and cheerful attention to 
correspondence and execution of orders on the same basis. 


Booking orders now for immediate or summer and fall de~ 
Write for prices, letting us know whether you buy 


A. J. AMUNDSON COMPANY 





CITY POINT, WISCONSIN 








Fay’s Prolific 
BLACK NAPLES 


Currants 


We have some mighty fine 1 year No. 
plants. grown under irrigation. i ee 
rooted, and sure to please your tra 


Remember we are not in the funieattinn 


district and these can be shipped to any 
point in the United States. 


Stock is now dug and in our storage cellar 
ready for immediate shipment. 


Washington Nursery Company 





PEACH TREES 


Fine Trees Standard Varieties 


A share of your trade solicited 


W. T. MITCHELL & SON, BEVERLY, Oltio 














APPLE SEEDLINGS 


IOWA GROWN 


{7 WILL be worth your while 
totry them. They matured 
naturally in the ground and 
are full of vitality. We have 
all grades. The Number One 
grade of straight and branched 
is especially fine. We also 
have a special She for lining 
out to bud, Prices and sam- 
ples on application. 


We can also furnish 


APPLE GRAFTS 
SJULIN NURSERY €0., "roa." 


Iowa. 








SURPLUS 


GRAPE VINES in all grades: 


Agawam, Catawba, Clinton, Concord, Diamond. 
Niagara, Lindley, and Salem. 


Currants, Cherry, Fay, Wilder and 
White Grape. 


Stock is first class in every respect 
and ready fur shipment. 


Send list for prices. 


R. B. GRIFFITH, 
FREDONIA, N Y. 


Peach Pits 


The Howard-Hickory Co. 
HICKORY, N. C. 


























March, 1921 





AMERICAN NURSERYMAN 69 


SS —— 




















PERSIAN LILAC 


Persian Lilac is one of our best specialties. The plants 
are strong. We know how to grow them. 








12-18 in. plants - : . . $14 per 100 
18-24 in. plants’ - - - : - 18 “ 100 
2-3 ft. plants - - - - 26 “ 100 
3 ft. plants - - - - - 36 “ 100 


Hundreds of other Shrubs, Vines, Hardy Border Plants, etc. All ready to travel 
at your order. 


SEND FOR OUR LIST TODAY. 


YOUNG’S AURORA NURSERIES 


AURORA, ILLINOIS. 


















































— 
SURPLUS | | doy Grape Cuttings 
One year Peach A SPECIALTY 
—oe nts ne = — — One Lame Write for prices and instructions for planting 
Jan ship now. enabling you ave them 
on your grounds when Spr ng season opens One year Wilder Currants INDEPENDENT FRUIT CO. 
Retinospora_ in 5 Two year Wilder Currants eee Y- 
eeeares and unmeares, One year London Market Currants 
| eee er tee 2 ft. to 8 ft. J B dd d P h 
deniedees Commmusio ond Snyder root cutting Blackberry une u e eac 
Suecica, fine stock...... a * @r Get our quotatiens. All Leading Commercial Varieties 
Ligustrum Japonicum ....4 “ 6 “ : Surplus Limited. Take Warning 
Gardenia FRevtNs ... 2.0% Ale :: Pennsylvania Nursery Co. sitiall nai hia Bet alae 
allicarpa purpurea ...... - = 
Crataegus crus-galli ...... SA er wre et oe GIRARD, PA. JOE SHADOW NURSERY co. 
Clethra alnifolia ......... 2. ae WINCHESTER. TENN. 
Deutzia crenata in variety .4 6 “ 
Exochorda grandifiora ....3 “ 6 “ 
Forsythia viridissima ....2 5 Courses of Nursery Training In Colleges 
— ee 0% 5“ Are planned as the result of American Association of Wyrectymen activity. A Committee on Nur- 
wOty «---- OS ae 8 ee sery Training, of that Association, is co-operating directly with Agricultural Colleges in the estab- 
Lagerstroemia indica (deep lishment of such courses. Detailed information may be obtained by an applicant for such training 
SUD Mp. % cansitedacketao<s 4 8“ by addressing the executive offiice of the Association, Princeton, New Jersey. 
Philadelphus grandifiorus. .4 a? we j ALVIN E. NELSON, Chairman, THEODORE BORST, Boston, Mass 
. : : a 1OMN cE: 940 M tte Bidg., . Ti. RALPH T. OLCOTT, 
Spirea Billardi and alba...2 5 mtr A ae 5 (HENRY HICKS, Westbury SY. Rochester, N. Y. 
Spirea Van Houttei....... 2 wae 
Lonicera in variety....... a7; ee 
and many others. Write us, we can 
interest you. CURRANTS GOOSEBERRY THORNLESS BLACKBERRY 
We have many of these in large Also Logan, Phenemenal. Himalaya and other Berry and small fruit plants. 


po esag mee om tar apert for a high We supply many of the large Eastern Nurseries with their stock of the above. Why not you? 
; We are not affected by the Government quarantine on Currants and Gooseberry. We can fill your 


Jestern orders, large or small, direct to your customer. Send for trade list. 
ASHFORD PARK N' URSERIES, WAGN ER’S NURSERY Pasadena, California 


802 Grant Bid’g, ATLANTA, GA. 











RID-OF-RATS 





Patented, is Non Poisonous and can be used any 
where without risk of killing of house pets or in 
juring human beings. Eight years on the marke 
If your desler don't carry it, send direct to the 


Sphagnum Moss, Best Quality. 
10 Wire bales $7.00, 25 bales $17.50, 
100 bales $65.00. 
Burlap Standard Size Bales 
10 bales $10.00, 25 bales $25.00, 100 


manufacturers, 


° THE BERG & BEARD MFG. CO. 
100 Emersen Place Breek 


~ . lyn, N.Y. 
bales $95.00, cash with order. Price $1.80 per doz. boxes; $1.00 per Ib. 
Write for Prices on car lots. (Discount quoted upon request.) 





Prompt service. Mn'fctrs of a very effective Gopher Exterminator 


BERT HANCOCK, City Point, Wis. 
































WE SUGGEST RESERVATION OF ADVERTISING SPACE NOW 
FOR THE COMING ACTIVE MONTHS 


Chief Exponent of the 


* American Nurserymalt anericen Norsery trade 


Every Advertisement is repeated in the AMERICAN NURSERY TRADE BULLETIN, thus covering the Trade. See 
Schedule of Information on other page of this issue. adh your tantnah pie to te stunting euaeiattr in tee 
rectory of American Plant Propagaters,” as in this issue. $5.00 per mo. for 2-inch space under yearly term. 


AMERICAN FRUITS PUBLISHING COMPANY, Inc., 39 State St., Rochester, N. Y. 














State Associations 

(Continued from page 68) 
times ahead. Double your advertising ex- 
pense, put on some extra men, and let us in- 
terest a few thousand of these men out of 
employment at the present time, in one of 
the most interesting lines of work in the 
whole world. If you do this I for one am 
satisfied the matter of prices will be one of 
the least of your worries, and when the 
year rolls around, your books will balance 
up in a very satisfactory manner. 

WALTER F. WEBB. 

C. C. Warner of the same committee, re- 
porting for himself and for Messrs. A. H. 
Christy and P. F. Willems of the commit- 
tee, spoke in opposition, in line with his 
previous remarks. . 

Horace Hooker, Rochester, N. Y., favored 
maintaining prices. W. L. Glen, Green’s 
Nursery, Rochester, N. Y., thought that 
while no doubt prices could be maintained, 
the wholesalers could make some reduc- 
tions and still get a good return. 

Mr. Campbell, referring to the resigna- 
tion by John Watson of the office of execu- 
tive secretary of the American Association 
of Nurserymen, moved that there be writ- 
ten upon the minutes of the association an 
appreciation of the signal ability of Mr. 
Watson and his valuable service to the Nur- 
sery trade especially as executive secre- 
tary of the national organization, together 
with a request that the resignation be re- 
considered. 

Mr. Dayton asked whether Mr. Camp- 
bell was a member of the national as- 
sociation, and Mr. Campbell replied in 
the affirmative. J. M. Pitkin said that as 
the resignation was in the hands of the 
executive committee of the A. A. N., and 
had not been acted upon, he thought no 
action in the matier should be taken by the 
New York State Association. William Pit- 
kin added that the executive secretary is 
appointed by the executive committee and 
that it seemed to be up to that committee 
to decide what was for the best interests 
of the Association. Thereupon Mr. Camp- 
bell withdrew his motion. 

The Festive Board 

A fine dinner was served at 6 p. m., and 
although it had been arranged for speeches 
by John H. Dayton, William F. Kelley, 
Henry Kohankie and John Watson, under 
the toastmastership of James M. Pitkin, it 
was felt that all present had heard and 
otherwise disposed of all they could digest; 
so the evening was spent in social inter- 
course. a 


Connecticut Nurserymen 


The 14th annual meeting of the Connec- 
ticut Nurserymen’s Association was held at 
the City Club in Hartford, Conn., on Febru- 
ary 10th. President Chester F. Brainard of 
Thomsonville, presided at a lively business 
session in the morning. A splendid dinner 
atewhieh the wives and sweethearts of the 
Narserymen were present, followed. 

In’ the afternoon the ladies attended a 
theatre party at the Capitol Theatre while 
the men listened to several very interesting 
addresses. The apple thorn skeletonizer 
and the European mite are new pests added 
to the trials of the Nursery business, said 
Dr. William E. Britton, state entomologist. 
Kenneth Gillett of Southwick, Mass., spoke 
on “Native Plants and Their Uses.” John 
Barnes, of Yalesville, spoke on the “Duty of 
the Nurseryman to His Customers.” State 
Forester Walter O. Filley of New Haven 
gave some interesting information in his 
talk entitled “Thoughts of Interest to Nur- 
serymen,” and Dr. G. B. Clinton, of New 
Haven, enlightened the Nurserymen on 


The ‘following officers were elected: 


President—Henry W. Gottschalk, Man- 
chester. 
Vice-President—William W. McCartney, 


New Haven. 
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Secretary—Frank J. Rippin, Manchester. 

Treasurer—William W. Hunt, Hartford. 

President Gottschalk appointed the fol- 
lowing committees: 

Executive—The Officers: C. R. Burr, 
Manchester; F. S. Baker, Cheshire; W. E. 
Campbell, New Haven. 

Legislative—C. F. Brainard, Thomson- 
ville; John Barnes, Yalesville; C. R. Burr, 
Manchester. 

Entertainment—P. M. Hubbard, Bristol; 
W. E. Campbell, New Haven; C. F. Brain- 
ard, Thompsonville. 

Publicity and Membership—F. L. Thomas, 
Yalesville; W. E. Campbell, New Haven; 
F. S. Baker, Cheshire. 

Ladies Committee—Mrs. C. R. Burr, Man- 
chester; Mrs. H. W. Gottschalk, Manches- 
ter; Mrs. F. J. Rippin, Manchester; Mrs. 
P. M. Hubbard, Bristol; Mrs. W. E. Camp- 
bell, New Haven; Mrs. F. S. Baker, 
Cheshire, Mrs. C. F. Brainard, Thompson- 
ville; Mrs. John W. Barnes, Yalesville; Mrs. 
W. W. McCartney, New Haven. 


Notes 

Campbell is responsible for the presence 
of the ladies. He made an eloquent plea 
at the summer meeting in behalf of the 
ladies; wanted us all to bring our wives 
and sweethearts—give them a good time, 
he said. So, “Old man” Burr over in Man- 
chester, closed up his office and sent all 
the girls in for good measure. And Camp- 
bell—he left his wife home. 50 miles away, 
playing bridge! Wonder if the cuss had any- 
thing up his sleeve? 

George H. Harris late of Greenbrier, Ten- 
nessee, now with C. R. Burr & Co., Man- 
chester, attended the meeting. 


The Western Association 


The thirty-first annual meeting of the 
Western Association of Nurserymen was 
held in Kansas City, Mo, January 26-27. 
Fifty-eight firms were represented out of a 
total membership of eighty-six and seventy- 
five persons signed the register. It wasthe 
largest and most interesting meeting the 
Association has held. 

President E. P. Bernardin was in the chair 
the first day, but was unable to be present 
the second day as his duties called him to 
Topeka, Kansas. Mr. Bernardin is a mem- 
ber of the Legislature which is in session 
now. 

President Bernardin gave his annual ad- 
dress at the opening session after which 
“Trade Conditions” were discussed by per- 
sons called upon by the chairman. The fol- 
lowing responded: Messrs, C. C. Mayhew, 
Miles Bryant, Henry Chase, M. R. Cashman, 
J. T. Foote, Harry Hobbs, E. S. Welch, Har- 
vey Marshall, Lloyd Stark, Horten Bowden, 
A J. Riley and John Dayton. The reports 
of these gentlemen seemed to agree, the gen- 
eral feeling being that, while trade con- 
ditions had suffered during the last two or 
three months, there is a better feeling at 
present and most of the Nurserymen expect 
to clean up this season 

E. S. Welch introduced a resolution which 
was adopted. “That a permanent commit- 
tee be appointed each year by the incoming 
president to act on the president’s address 
and other matters of importance that may 
arise during the year and the session.” The 
president appointed the following commit- 
tee: E. S. Welch, C. C. Mayhew and E. H. 
Balco. 

Earl Needham, Des Moines, Ia., made a 
report of the “Activities of the Market De- 
velopment Committee.” 

At the afternoon session the following 
topics were discussed: 

“Upon What Basis Should Retail Prices 
be figured?” by Earl Needham and C. J. Mar- 
shall 

“Salesmen, the Greatest Asset to the Nur- 
sery Business, by M. R. Cashman. 

“Cutting the Claws of the Wild Cat Tree 
Dealer,” by John Frazer. 

Charles Sizemore made a report on 
“Transportation, Overcharge and Loss and 
Damage Claims.” 

The second day’s session was called to or- 
der by Vice-President E. H. Smith. Dean 
F. D. Farrel, Manhattan, Kansas, addressed 
the Association on the topic, “What the 
Experiment Station is Doing for the De 
velopment of Horticultural Interests.” 

F. H. Stannard reported on the activities 
of the Vigilance Committee. Mr. Stannard’s 
report seemed to indicate that the Vigil- 
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ance Committee had been at work having 
accomplished some excellent results. 

Lloyd Stark, President of the American 
Association of Nurserymen, responded to the 
topic “Holding Up Prices During Readjust- 
ment, So That Nurserymen Can Operate at 
a Reasonable Profit.” 

The following officers were elected: Presi- 
dent, E. H. Smith, York, Neb.; Vice-Presi- 
dent, G. L. Welch, St. Joseph, Mo.; Sec’y 
Treasurer, G. W. Holsinger, Rosedale, Kan. 
Executive Committee: C. G. Marshall, Ar- 
lington, Neb.; E. E. May, Shenandoah, Ia.; 
E. P. Bernardin, Parsons, Kan.; F. A. Web- 
ber, Nursery, Mo.; C. C. Mayhew, Sherman, 
Tex. 

The President 
program committee: 
Willis, Bert Lake. : 

The meeting was full of interest from be- 
ginning to end and unusual interest was dis- 
played throughout the entire session. 

GEORGE W. HOLSINGER. 


appointed the following 
Harry Hobbs, Arthur 


Ohio Nurserymen 


The fourteenth annual meeting of the 
Ohio State Nurserymen’s Association was 
held at the New Southern Hotel, Columbus, 
Ohio, February 3rd. 

There was a good attendance, almost 
every nursery of the state being represent- 
ed. Out of state Nurseries represented are: 
Jackson & Perkins Co., Newark, N. Y.; 
Rice Bros. Co., Geneva, N. Y.; and F. H. 
Stannard & Co., Ottawa, Kans. 

The meeting was called to order by Presi- 
dent W. F. Bohlender at 10 a. m. After 
the transaction of the business of the Asso- 
ciation, the program covering matters of 
vital interest to members was presented 
and discussed. The general feeling of the 
members of the Association was optimistic 
and a good healthy spring business was 
predicted. 

The Farm Bureau with 75,000 paid mem- 
bers at $10 each was in session in the Cap- 
ital during the week and this was pointed 
out as a good field for educating the public 
in general to the importance of planting 
Nursery products and showing the class 
of stock handled by placing on exhibit at 
the next annual Farm Bureau meeting, a 
display of general line of Nursery stock 
showing different grades, size and shape of 
commercial planting stock. 

Ohio Nurserymen are co-operating as 
never before for the general good of the 
industry and for the public in general, they 
are the planters and final owners of the pro- 
ducts. 

The following officers were elected: Pres- 
ident, Chas. Ernst, Eaton, O.; Vice-Pres., T. 
L. Byers, Clyde, O.; Treasurer, A. R. Pickett, 
Clyde, O.; Secretary, Clarence Siebenthaler, 
Dayton, O. 


New England Nurserymen 


The tenth annual meeting of the New 
England Nurserymen was held at the Amer- 
ican House, Boston, Mass., January 25-26, 
Charles Adams presiding. Reports were 
presented by Secretary Sheldon A. Robin- 
son and Treasurer V. A. Vanicek, and by 
C. R. Burr for the executive committee; F. 
S. Baker, membership; J. K. M. L. Farqu- 
har, legislative; E. F. Coe, publicity; A. E. 
Robinson, transportation. 

Addresses were made by C. R. Burr, Man- 
chester, Conn., on “Business Conditions and 
Outlook;” A. C. Burrage, Boston, on “The 
Horticultural Society and Its Relation to 
Nurserymen;” Prof. Frank A. Waugh, Mas- 
sachusetts Agl. College, Amherst, Mass., on 
“Nursery Training in Universities and Col- 
leges;” John K. M. L. Farquhar, Boston, 
on “Nursery Conditions in Europe;” A. E. 
Robinson, Lexington, Mass., on “Supply and 
Demand.” 

Mr. Farquhar’s address was a plea for the 
“poor French Nurserymen” and an appeal 
to drop Quarantine 37. 

As the result of the discussion on the im- 
portant subject treated by Prof. Waugh, 
we are enabled to state that a special short 
course class for Nursery subjects (largely 
collateral subjects) could probably be ar- 
ranged with little difficulty at the Massa- 
chusetts Agricultural College next winter. 
The success of the plan will depend largely 
on the energy and breadth of view of the 
committee appointed by the New England 


(Continued on page 72) 
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E. P. BERNARDIN 


Parsons Wholesale Nurseries 
Parsons, Kansas 


ESTABLISHED 1870 
Specializes in 
AMOOR NORTH AND VUGARIS, 
Privet. EARLY HARVEST B. B. 
Root grown. BUNGEII 2 and 8 year 
heads. SHADE TREES. Large stock 
all sizes. 
ORNAMENTALS. Grown for land- 
cape work, 

















FRUIT 


Have a few Standard and Dwarf Pear and 
Quince to offer. 


SHADE TREES 


Large stock of Sugar Maples. 24 to 4 inches. 


Nice block of transplanted American Elm, 
14 to 3 inches. 


Shrubs and Perennial Plants 


Genera! Assortment. 


W. B. COLE, Painesville, Ohio. 














Offering NEOSHO Quality Stock 


ONE AND TWO YEAR APPLE Including 
Liviand R 


Baldwin ome Beauty 
Duchess Paragon Wealthy 
ONE YEAR PEACH Including 
Alton Crosby Krummel 
Arp Beauty Elberta Late Crawford 
Belle of Georgia Eureka Late Elberta 
Carm n Greensboro Lola 
Champion J. H. Hale Mayflower 
ONE YEAR ress Including 
Endicott Om Wild Goose 
ONE AND TWO YEAR PEAR Including 
Anjou Cle Lincoln 
Bartlett Garber Winter Nelis 


Also APRICOTS; CRAB; ROSES; SHRUBS, 
Vines; Ornamenta! Trees; Iris; Asparagus. 


Neosho Nurseries Co., Neosho, Mo. 














Special tor Spring 





Cornus Elegantissima, 2-3 and 3-4 ft. 
Also Shrubs and Herbaceous Plants 
in good assortment. 


T.R.NORMAN, Painesville, Ohio | 








When writing to advertioens just mention 


American Nurseryman. 


AMERICAN NURSERYMAN 


THIS SPACE 


$65.00 per Month, under Yearly Term 
Including publication in beth 


AMERICAN NURSERYMAN 


and 
AMER. NUR. TRADE BULLETIN 


COVERING THE TRADE 
$5.60 per Month for Short Term. 





STOCKS 


ROSA CANINA, 3-5, 5-7, 7-12 m/m 
APPLE STOCKS, 3-5, 5-7, 6-10, 7-12 
m/m 

DOUCIN, 6-10 m ‘m 
QUINCE, 6-10 m ‘m 
RED and BI.ACK CURRANTS, 

2-3 branches 
THORN’S QUICKS, 10-30, 30-60 cm 


Ask for our lowest prices 


D. G. DeJONGE’S NURSERIES 
Sappemeer, Holland, Europe 








June Budded Peach Trees 


All leading 
| yr. Apple. Strawberry Plants 
Large supply, write us. 
Chattanooga Nurseries, Chattanooga, Tenn. 





cial sorts. 








Ampelopsis Veitehii two seer two year, 10 in. : 


ft. Extra strong 
l and 2 yr. for retailing and ‘ning out. Some 
XX heavy topsand roots. Satisfaction in all 
grades. Superior to genera! stock. grown 
thin, so much stronger roots. It is not the 
cheapest, but the best. Get particulars be- 
fore purchasing elsew cere 
CHARLES BLACK, Hightstown, New Jersey 











NATIVE BROAD-LEAVED 


EVERGREENS 


Ornamental Trees, 
Shrubs, Vines, Woody and Herbaceous 
Plants of the Blue Ridge Mountains 

Collections te Order in Carload Lets a 
Specialty. 
Correspondence solicited from large planters 
Ask for Price List. 


E. C ROBBINS, PINEOLA, 
Avery County, North Carolina 











ORNAMENTAL TREES AND SHRUBS 
**Bay State Quality”’ 


Laceers assortment in New England. 


Stu: 
Send 


reen and dediduous trees. 
if, choice stock that can be depended upon. 
or Trade List. 


THE BAY STATE NURSERIES 





Finest of Shrubs, Hardy native and hybrid Rhodo 
dendrons — transplanted and acclimated. 
field-grown Perenntals in great variety. 


Strong 


NORTH ABINGTON, MASS. 





















&& 


Strawberries Blackberries 


Iris 
Raspberries Dewberries 


Privet 


NEW CARLISLE, 





RFFS NURSERY 
SMALL FRUIT PLANTS 


1200 Acres. 


We offer for spring, 1920, a good assortment of following stock. and will be pleased 
te submit prices on your want lis* 


Rhubarb 


See wholesale list before placing your rder 
W. N. SCARFF & SONS 





HEADQUARTERS 
FOR 


“At it 26 Years” 


Hardwood Cuttings 
opler 


Asparagus 
Herseredich Volga P. 











Make Yearly Contracts Now 
For Trade Publicity in 


American Nurseryman 


American Nursery Trade Bulletin 
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IBOL1UM 
PRIVET 


THE NEW 


HARDY HEDGE 


2 pr. Resembles California 

Ibolium Privet Hardy as Ibota 

Dormant Summer Cuttings $15 per 100. 
All larger orades sold, 


BOX BARBERRY 


Summer frame cuttings $25 per 1000 
FOR LINING OUT. 
10 Samples post-paid for 50c. 
SURPLUS: Am. Hemlock, Pin Oak, Gingko, 
Red | Maple, Japan| Iris. 


Hard weed cuttings tor greenhouse bench pro- 
pagation $7.60 per! 000. | READY NOw. 


THE ELM CITY rY NURSERY co. 
Woodmont Nurseries, Inc., 
NEW HAVEN, CONN. 


Buy Bex-Barberry and Ibolium Privet of the 
introducers. 




















Myrobalan Seedling Stocks 


California Grown, U. 8. A. 


Clean, healthy seedlings for lining out 


Can book orders in §/9 and 4/6 m-m 
grades 
For Immediate Shipment 


Gregory Bros. Nursery Company 


Marysville, California. 



















Norway Spruce and White Pine 


For lining-out or retail sales. 
12-18 in. XX, each, lic. per ue 10c. per 5M 
18-24 in. XX, each, l6c. 


r5M 
Strong, twice ALAA aun 
Samples on request. 


Scotch Grove Nursery, Scotch Grove, lowa 


















i ui. and small 
and Everbearing 


For Sale 
Wanted re ; best gntPium som 
SMITH BROS., Concord, Ga. 

















Grape Cuttings 


Wide Choice of Varieties. 


INDEPENDENT FRUIT CO. 
PENN YAN, N. Y. 




















S rawberries 



















When writing to advertisers just mention 


American Nurseryman. 









THIS SPACE 
$2.50 Per Month °ésrYeer'v 
NURSERYRAN’ and AMERICAN NURSERY 


TRADE 
One Month : $2.80 in both. 





















No matter what 
AMERICAN NURSERYMAN should be 
ularly on your desk. A business aid. 
ing with exclusive trade news. 


Absolutely 
independent. NOT OWNED BY BY NURSERY. 


periodical you are taking, 





New England Nurserymen 
(Continued from page 70) 
Nurserymen’s Association as provided for 
by vote at the Boston meeting. It may 
be added that Theodore F. Borst of the 
American Association committee on Nursery 
Training is a member of the New England 
Nurserymen’s Association and attended the 
Boston meeting, discussing the subject there 
with Prof. Waugh. Mr. Borst may be de- 
pended upon to see that his Association 
provides an energetic committee to work 

with the state college in the matter. 

A resolution fer the establishment of a 
botanical garden and arboretum of not less 
than 1,000 acres, near Washington, D. C., 
for the purpose of growing and classifying 
all varieties of trees and plants available 
for American horticulturists, was passed 
unanimously. The association voted also 
to instruct its members to write their re- 
spective senators and congressmen urging 
them to exert their influence in having con- 
gress furnish a fund for the maintenance 
and development of such an arboretum. 

These officers were elected: J. K. M. L. 
Farquhar, president; E. F. Coe, vice-presi- 
dent; S. A. Robinson, secretary; V. A. Vani- 
cek, treasurer. Executive committee: Ste- 
phen Hoyt, D. Webster Dow and Homer N. 
Chase. Six names were added to the mem- 
bership list. 


Pennsylvania Nurserymen 


The annual meeting of the Pennsylvania 
Nurserymen’s Association was held at Har- 
risburg, January 27th. A good representa- 
tion of the Nurseries of the state was shown 
by those present and a live interest in this 
industry, which represents an important 
part in the horticultural activities of the 
state. 

State legislation of importance and with 
direct bearing on the Nurseries was the 
principal topic, followed by a talk by Adolf 
Muller, proprietor of the DeKalb Nurseries, 
Norristown, Pa., who has recently returned 
from a trip in the extreme Northwest. His 
report of plant life in that northern section 
was of much interest. 

This meeting was held the week of the 
Allied Horticultural and Agricultural Meet- 
ings of interest, arranged by the State De- 
partment of Agriculture. 

HENRY T. MOON, 


Morrisville, Pa. Sec’y. 


Rhode Island Nurserymen 


At the annual meeting, February 3rd, it 
was voted to continue the committee ap- 
pointed to obtain legislation amending the 
agricultural laws of the state so as to pro- 
vide for the appointment of a permanent en- 


tomologist. Christian van der Voet of the 
Arnold Arboretum of Cambridge, Mass., gave 
a description of that institution. Paul V. 
Fortmiller spoke on the “Present and Future 
Demand for Nursery Stock.” The election 
of officers resulted as follows: President, 
Charles K. Morey, Woonsocket; vice-presi- 
dent, Walter Barth, Newport; secretary, D. 
A Clarke, Fiskeville; treasurer, V. A. Vani- 
cek, Newport. Executive committee: C. M. 
Holland, Woonsocket; Charles H. Greaton, 
Providence; B. A. Bohuslav, Newport. Sick 
Committee: D. A. Clarke, E. L. Lemery and 
E. Keanpear. 
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Illinois Nurserymen 


The annual meeting of the Illinois State 
Nurserymen’s Association was held at the 
Hotel LaSalle, Chicago, February 9-10, Pres- 
ident A. M. Augustine, presiding. Miles Bry- 
ant, Princeton, who took for his subject, 
“Readjustment and the Nurseries,” brought 
out that it would be necessary to systema- 
tize labor employed by nurserymen, so that 
they would be able to cope with any glut in 
the market that might occur. Dr. K. F. Kel- 
lerman of the Federal Horticultural board, 
Washington, D. C, on the “Value of the U. 
S. A. Bureau of Plant Industry to Nursery- 
men,”.told of the great fight that his bureau 
is waging in fighting pests, and that through 
the operation of Plant Quarantine No. 37, a 
great service has been rendered Nursery- 
men. 

Other papers presented were “Activities 
of the Bureau of Plant Industry,” by P. A. 
Glenn, Chief Inspector, Urbana; “Systemati- 
zation,” by J. L. Jacobson, Business En- 
gineer; “Not Readjustment but Expansion,” 
by M. Miersch, Glenview; “Making an In- 
come Report,” by Edward J. Forrest, United 
States Internal Revenue department, Chi- 
cago, and “Nursery Sprayings,” by Prof. W. 
S. Brock, State University, Urbana. 

The following officers were elected M. 
Augustine, Normal, president; Arthur Hill, 
Dundee, vice-president; J. A. Young, Aurora, 
secretary, and Miles Bryant, treasurer. 
Executive board: J. A. Young. 

Firms represented at the meeting includ- 
ed the following: 


Aurora Nursery Co., Aurora. 

W. W. Barnard Co., Chicago. 
Thomas A. McBeth, Springfield, O. 
Big Rock Nursery, Big Rock. 
Arthur Bryant & Sons, Princeton 
Cc. R. Burr &Co., Manchester, Conn. 
Central Illinois Nursery, Normal. 
Cicero Nursery, Cicero. 

Chase Nursery Co., Chase, Ala. 
Curtis Bros., Normal. 

Corn Belt N. & F. Ass’n, Bloomington. 
E. A. De St. Andrews, Oak Park. 

P. A. Glenn, Urbana. 

Golden Eagle Nursery, Godlen Eagle. 
Golf Nursery, Glenview. 

Highland Park Nursery, Sterling. 
Howard Evergreen Nursery, Howard. 
The D. Hill Nursery Co., Dundee 
Huntsville Whl. N., Huntsville, Ala. 
Home Nursery, LaFayette. 
Kankakee Nursery Co., Kankakee. 
Jackson & Perkins Co., Newark, N. 
Frank Kadlec Nursery, Evanston. 
James King, Wheaton. 

J. Klehm & Son, Arlington Heights. 
Leesley Bros. Nursery, Chicago. 
Lyon & Anderson, Belvidere. 
McKay Nursery Co., Madison, Wis. 
C. W. Marson &Son, Chicago. 

N. Merick Co., Glencoe. 

Naperville Nursery, Naperville. 
North Shore Nursery, Libertyville. 
Pontiac Nursery Co., Detroit, Mich. 
Palmgren’s Nurseries, Glenview. 

P. S. Peterson & Son, Chicago. 
Ravenia Nurseries, Highland Park. 
Shenandoah Nurs., Shenandoah, Ia. 
Storrs & Harrison, Painesville, O. 
Vaughan’s Nursery, Western Spgs. 
Swain Nelson & Sons, Chicago. 

A. Washburn & Sons, Bloomington 
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Newspaper !tem Corrected 

The St. Louis Post-Dispatch says: An at- 
tested copy of the United States Supreme 
Court decision received here by Andrew B. 
Remick, an attorney, has revealed that news 
dispatches of Feb. 1, were in error in an- 
nouncing that Stark Bros. Nurseries Co. of 
Louisiana, Mo., had lost its trademark suit 
against the William P. Stark Nurseries of 
Stark City, Mo. 

The decision reveals that the Stark Bros. 
Nurseries is supported by the Supreme 
Court in its allegation that the William P. 
Stark Nurseries was guilty of infringements 
upon the registered trade mark, “Stark 
Trees” and unfair competition in the use of 
the name “Stark.” The only point in which 
the Louisiana company was not supported 
was in contention that damages should be 
collectable from March 11, 1914, when Stark 
Bros. made a written complaint to the Wil- 
liam P. Stark Nurseries. The Supreme 
Court upheld the decision of the United 
States Court of Appeals which limited the 
damages from the date of formal notice of 
infringement upon the trade mark, which was 
Aug. 26, 1916. 


Judgment In Nursery Case 

Fresno, Cal., Feb. 4—Judge Cashin filed 
fact findings and law conclusions today in 
the long pending case of Kirkman Nurseries 
Company against Ex-sheriff Horace Thor- 
waldsen, M. Madsen and Ray Humphreys. 
The suit arose out of a claim and delivery 
action of January, 1917 against J. J. Sargent, 
and the sheriff on the affidavit of William 
T. Kirkman, Jr. made a property seizure. 
For the release of the property, the other 
defendants named gave the sheriff a bond. 
The Sargent case went to judgment in Oc- 
tober, 1918. Judge Cashin’s judgment is 
that Thorwaldsen is not liable on the bond 
but the other defendants are and the judg- 
ment is given in the sum of $2250.30 with 7 
per cent interest from October 4, 1918. 


Elm City Nursery Location 

Property bounding Alden, Edgewood and 
Central avenues and Elmwood road, oc- 
cupied by the Elm City Nursery company, 
was sold recently for about $80,000 by Er- 
nest S. Coe to Robert Schroder, through the 
office cf Wade & Fitzgerald. The property 
which consists of only a large tract of land, 
is to be developed by the new owner, who 
will later erect about 35 or 40 one-and two- 
family houses on it, which will cost from 
$12,000 to $20,000 each. The Elm City Nur- 
sery company will retain its office at Edge 
wood for probably a year or two longer. 
—New Haven, Conn., Courier-Journal. 


“Nearly every industry of any importance 
is organized, and the reasons for doing so 
must necessarily have heen that it paid to 
co-operate.” President Charles H. Perkins, 
2nd, New York State Nurserymen’s Asso- 
ciation. 

No person or firm interested in any way 
in the sale of trees or shrubs, flowers, land 
or fruit, or any trade supplies is in a posi- 
tion to dictate the policy of this publication. 
American Nurseryman is the only Nursery 
Trade Journal of which this can be said. 
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Apple Trees, 2 yr. 
Peach, 1 yr. 
Grapes, 1 yr. 


Black Locust Seedlings. 


J. H. Skinner & Co., Topeka, Kansas 


Offer jor early Spring shipments: 
Keiffer Pears, 1 and 2 yr. 
Gooseberries, 1 yr. Strong plants. 
Rhubarb Myatt’s Linneas, Divided roots. 
APPLE SEEDLINGS, all grades. 
Honey Locust Seedlings. 
SHADE TREES—Ash, Elm, Maple, Sycamore, Honey 
Locust, American Chestnut. 
Bechtel’s Double Flowering Crab, all sizes. Amoor River 
Privet, 12-18 inches; 18-24 inches; 2-3 feet. Spirea Van Houtti, 


Poplars. 


We Offer For Spring Trade 


A considerable quantity of English Beech, Oriental Planes, 
Catalpa Speciosa, White Dogwoods, American Elms, Horse- 
chestnuts, American Judas, Koelreuterias, American, English 
and Silver Lindens, Norway Ash Leaved, Sycamore, Silver 
and Red Maples, Pin Oaks, Red Oaks, Salisburias, Lombardy 


Many of the above can be supplied in heavy caliper. 
Write for particulars and prices. 


The Rakestraw-Pyle Co., 


12-18 inches; 18-24 inches; 2-3 feet; 3-4 feet. 
Let us price your wants. 


KE } 
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Tennesee Nurserymen and Horticulturists 





Reporting the meetings of the annual con- 
ventions of the Tennessee State Horticul- 
tural Society, the Tennessee State Nursery- 
men’s Association, and the Tennessee State 
Beekeepers’ Association held in Nashville 
on January 25th, 26th and 27th would say 
that these were the best attended and most 
enthusiastic and helpful meetings the or- 
ganizations have ever held. There was an 
average attendance each day of over 200, 
and morning, afternoon and evening ses- 
sions were held according to the program 
as published. 

The banquet on the night of the 25th was 
well attended and a very brilliant affair. 
Many of the fruit growers attending the 
first day sessions were interested in stay- 
ing through the three days. The evening 
session of the 27th closed with a full attend- 
ance, the convention hall being filled to the 
limit, and it was the consensus of opinion 
of all that the convention was the best ever 
held. 

Special features of the Tennessee State 
Horticultural Society convention were as fol- 
lows: W. W. Farnsworth of Waterville, 
Ohio, gave a talk on “Building Production, 
Profit and Prosperity into an Orchard.” Mr. 
Farnsworth impressed all that he was thor- 
cughly acquainted with the subject and 
could discuss orcharding from any angle. 
Mr. Farnsworth’s talk was followed by a 
spirited discussion of interest to all. Pro- 
fessor George C. Starcher, Horticulturist, 
Auburn, Alabama, gave a very interesting 
talk on the value of studying markets and 
shipping to those markets giving the best 
satisfaction. His subject entitled “Three 
Cars of Apples” was of considerable inter- 
est. John D. Ellis of Dayton, Tennessee, 
one of the leading and most successful or- 
chardists of the state gave a description of 
his Paragon Winesap orchard on Walden 
Ridge. This orchard is about 30 years old 
and has been yielding paying crops for the 
last 20 years. M. C. Gay, Secretary of the 
Farm Bureau, Atlanta, Georgia, gave a 
practical and concise talk on the importance 
of directing attention to the marketing of 
sweet potatoes, treatment as well as grad- 
ing being discussed. A round table on Fruit 
Diseases and their causes was conducted by 
LR. Hesler, Pathologist of the University 
of Tennessee and John W. Roberts, U. S. 
Department of Agriculture, Washington, D. 
C. This was of interest to all and their al- 
loted time was more than taken answering 
questions of those interested. Senator Henry 
M. Dunlap, President Illinois Orchard Com- 
pany; Member Internation Apple Shippers 


WANTED..To make contract to grow 
June Budded Peach Trees 


a quantity, and any leading varieties. 
uds cut from bearing orchards. 
Write for prices and terms. 
Washington Heights Nurseries 
R. D. 6. Knoxville, Tenn. 











SPHAGNUM MOSS. BEST QUALITY. 


Standard size in burlap: 5 to 25 bales, at 
$1.00 per 5 Rj 100 bale lots, at 9c ber 
bale. Wired be from 5 to 25 bales, b 4 
per. bale. 25 to i00 bale lots at 65c per b 

Write for prices on car lots. Cash Sith 
order on all lots less than car loads 


M. L. Hancock & Sons, City Point, Wisc. 




















PEACH TREES 


Fine Trees Standard Varieties 
A share of your trade solicited 


Beverly, Ohio 








W. T. Mitchell & Son, 








Association and President of the National 


Apple Growers, of Savoy, Illinois, gave pos- 


sibly one of the leading discussions of the 
convention. Senator Dunlap spoke on pack- 
ing and marketing apples. So well received 
was this discussion that the Knoxville Board 
of Commerce telegraphed to Senator Dunlap 
to come to Knoxville and deliver the same 
address. While in Knoxville, Senator Dnu- 
lap was entertained by the Club and given 
@ warm reception. From Knoxville the 
Rotarian Club of Greenville, Tennessee, ex- 
tended an invitation to Senator Dunlap to 
come there and give the same talk. Wher- 
ever Senator Dunlap makes his speeches he 
creates considerable enthusiasm in commer- 
cial orcharding. Mrs. Dunlap accompanied 
the Senator and gave some facts concerning 
orcharding as she had seen it in Illinois. 
The feature of the night session of the State 
Horticultural Society was an address by 
Charles S. Bouton, Agricultural Statistician, 
U. S. Bureau of Crop Estimates, Little Rock, 
Arkansas. Professor Bouton discussed or- 
charding as carried on in the Ozarks and its 
applications to commercial interests in Ten- 
nessee. George E. Murrell, Horticulturist, 
Southern Railway System, Washington, D. 
C. gave an interesting talk on “Horticultural 
Activities of the South,” stress being laid 
on the recent attention directed to commer- 
cial interest both in trucking and fruit de- 
velopments. 

The second day’s convention devoted to 
the State Nurserymen and Ornamental 
Growers’ Association was featured by sev- 
eral timely and important discussions. E.N. 
Keith of Dayton, Tennessee, discussed com- 
mercial strawberry growing. W. A. Easter- 
ly of Cleveland, Tennessee, gave a most in- 
spiring talk on the ornamentals. Tres as 
Memorials, was the subject of E B. Drake 
of Winchester, Tennessee. A. J. Byrn ot 
Dickson, Tennessee, interested all by his 
discussion of the Nurserymen and the or- 
chardists, stressing the importance of co- 
operation Pree the two. The State For- 
ester, R. S. Maddox of Nashville, opened up 
in his Social new possibilities for Nur- 
serymen in directing attention to growing 
forest Nursery stock for the purpose of re- 
forestation. One of the most interesting dis- 
cussions was on the subject of June Budded 
Peaches, led by Lee McClain of Knoxville. 

The following officers were elected for the 
ensuing year: Tennessee State Horticul- 
tural Society—President, George W. Poague, 
Graysville; Vice-President, J. D. Ellis, Day- 
ton; Secretary-Treasurer, G. M. Bentley, 
Knoxville. Tennessee State Nurserymen’s 
Association—President, Willis Shadow, Win- 
chester; Vice-President, C. C. Bain, Lynn- 
ville; Secretary-Treasurer, G. M. Bentley, 
Knoxville. Tennessee Beekeepers’ Associa- 
tion—President, Floyd C. Bralliar, Madison; 
Vice-President, John M. Davis, Spring Hill; 
Secretary-Treasurer, G. M. Bentley, Knox- 
ville. 

The full minutes of the conventions were 
taken and are now being made up for print- 
ing in the Proceedings, the annual publica- 
tion of the organizations. 

Many new members were added, at pres- 
ent there being something like about 500 
members in all. 





G. M. BENTLEY, 


Knoxville, Tenn. Secretary-Treasurer. 


Mr. Hobbs, Bridgeport, Ind., has been 
appointed by President Stark to take the 
place of Mr. Harrison, resigned from the 
Market Development Committee of the 
American Association of Nurserymen. 








manne pase 


a — er 


Japan Wild Are eady 9 Ie 
order for A.A. Fall De- 
Cherry Seed livery. 
Japan grown seeds a specialty 


PACIFIC STATES SEED CO. 


(Successor to Japan American Seed Co.) 
SACRAMENTO, California 








PEACH TREES 


Fine Trees Standard Varieties 


A share of your trade solicited 


W. T. Mitchell & Son, ®=¥ERLY. 








FELLOW NURSERYMEN ! 
What Have You Got—SURPLUS ? 
WANTS—What Do You Want? 


NURSERY TRADE EXCHANGE 


F. W. KELSEY NURSERY CO., 60 Church St., 
New York City. 








neptyens MINN. Grewn 
H Ferns Landscape or Nur- 
a Man can afford to 
be without hardy ferns: Meidenhair, Geldi- 
ane, Weed, 


Du 
planting season orders ones filled i and 
rolling in 24 hours. Wholesale and illustrat- 
ed descriptive list mailed free. 

LUDVIG MOSBAEK, Ferndale, Askev, Minn. 








WANTED! 
A MEDIUM SIZE NURSERY 


Well stocked and in good condition. Also 
well established ina good business center. 
Eastern States preferred. 


Address Box 475, Port Jefferson, N. Y. 








Small Fruits Plants 
50,000 Dewberries, 50,000 St. Regis 
Cumbestand, Rontns ond Fines Pacmes 


Get my prices before you buy. 
MICHAEL N. BORGO, Vineland, N. J- 








WANTED "sin" 


To take charge of General Nursery work. 
Give referevces 
BENEDICT NURSERY COMPANY, 
185 E. 87th St. N., Portland, Oregon. 








GRAPE VINES 


Currants 
Se Straw berries 
Best varieties. Well rooted and vigorous 
plants. Catalogue sent to you free. Write 


itt 
TS HUBBARD Co., Fredonia, N. Y. 











WANTED-- YOUNG MAN 


With experience, to handle correspondence, 
and act as 
NURSERY SALESMAN 
Apply to BOBBINK & ATKINS, — 

Rutherford, New Jersey 








1917-1918 EDITION 
AMERICAN NURSERY TRADE 


DIRECTORY 


A Few Copies May Still Be Obtained 
$1.00 per copy, post paid. 


AMERICAN FRUITS PUBG. COMPANY 








When writing to advertisers just mention 
American Nurseryman. 
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The Fruit Stock Situation 


Editor American Nurseryman: 

I have read with much interest the letter 
in’ your January issue addressed to the 
United States Tariff Commission by the D. 
Hill Nursery Company, of Dundee, Illinois. 

If we consider only some items or orna- 
mentals, Mr. Hill may have some foundation 
for his statement that “it has been proved 
that American growers could grow better 
stock than foreigners,” but it seems to me 
that he is—to say the least—decidedly ap- 
timistic if he includes in that statement fruit 
and rose stocks. 

For seven years before the war, 1909 to 
‘1915 inclusive there was imported into this 
country a yearly average of thirty-eight mil- 
lion fruit and rose stocks. During this time 
repeated efforts were made by the Nursery- 
men all over the country to produce these 
stocks in commercial quantities. 

Can Mr. Hill indicate where that quantity 
of stock can be looked for in this country 
with any reasonable chance of success? 

I do not think it was a question of cheap 
foreign labor, for during that time, apple 
seedlings were grown in Kansas in consider- 
able quantities and many American Nursery- 
men bought French apple seedlings at double 
the price of American seedlings. Why? Not 
because they liked to spend money unneces- 
sarily, but because they believed and knew 
from experience that French grown seedlings 
produced better blocks of better trees. 

Repeated efforts have been made to pro- 
duce in commercial quantities cherry, plum 
and pear stocks and repeated efforts have 
been made by American Nurserymen to pro- 
duce blocks of cherry, plum and pear trees 
from American seedlings and there has been 
repeated plowing up of such blocks of Amer- 
ican seedlings. 

True, some Japan pear seedlings have 
been used successfully in some localities and 
for budding some varieties, but the large 
and successful pear tree growers have pre- 
ferred French stocks at higher cost. 

I would be very glad to see the day when 
the American Nurseryman can depend on 
the American source of supply for all his 
raw material and thus do away with the 
risks of transportation and uncertainties al- 
ways connected wth the movement of perish- 
able material across the water; but that day 
has not yet arrived and until it comes, why 
should the American Nurseryman be bur- 
dened with higher duties on his raw ma- 
terial? 

As I understand the theory of Protective 
Tariff, it is not to place a burden on raw 
materials, but rather to increase their im- 
portations and thus provide work for the 
American working man. Certainly, up to 
this time, there is nothing to indicate that 
this raw material is in sight in America, or 
at least in sufficient quantity so that there 
is any immediate hope of our being in- 
dependent of foreign source of supply. 


Higher duties mean only additional costs 
to the American Nurserymen and more 
revenue for the government to waste. Why 
should we ask for higher taxes? 

I am sorry to see Mr. Hill’s reference to 
“a few influential importing agents and 
brokers” who have kept the tariff rates low 
If he had been in touch with Association 
affairs during the past twenty years, he 
would know that the tariff rates have agreed 
very closely with the recommendations of 
the committees of the American Association. 

It also seems to me that he is unfortunate 
in charging up to the Nursery trade all the 
insects and diseases thai have appeared 
from time to time and have been suspected 
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French Fruit Seedlings Heavily Infested 


Brown-tail Moth and White Tree Pierid Nests In Shipments Arsiving From France, Despite 
Certificates of French Inspection Service—Warning Cable Sent By American Gov- 
ernment—All Existing Permits For French Stock May Be Canceled. 


United States Department of Agriculture 
Federal Horticultural Board 
Washington, D. C., Feb. 8, 1921. 
Nests of Brown-Tail Moth and White Tree 
Pierid Arriving on French Fruit Seed- 
lings—Careful Inspection of all 
French Stock Necessary. 

The following telegram was forwarded to 
various state officials today: 

“French fruit seedlings arriving heavily 
infested brown-tail moth nests. Urge thor- 
ough inspection all shipments your state.” 

This office has just been advised that 
since January 1, 1921, twelve shipments 
of French fruit seedlings have been found 
to contain nests of the Brown-Tail Moth. 
These interceptions were made, with the ex- 
ception of two by Federal inspectors in 
New York Citv, by officials of the follow- 
ing states: New York, Indiana, and North 
Carolina. In all probability, other inter- 
ceptions have been made by state officials, 
but not reported to this office. 

The finding of so many shipments in such 
a brief period harboring nests of the Brown- 
Tail Moth, would indicate a decided laxity 
on the part of the French inspectors, and 
should emphasize the urgent need of care- 
ful and consistent examination of all ship- 
ments from France coming under your jur- 
isdiction. 

The inspectors of the Board at 
of first arrival make a cursory inspection 
of all foreign shipments of Nursery stock 
for the purpose of determining their agree- 
ment with the permit, invoice, and original 
certificate of inspection, as to quantity and 
kind of Nursery stock offered for entry, 
and also as to compliance of the shipment 
with the other requirements of the regula- 
tions. Owing to lack of facilities and in- 
spectors at the port of first arrival, it is pos- 
sible to make only a superficial examina- 
tion of a limited number of cases in each 
shipment. State officials should therefore 


the port 


make careful inspection of all foreign Nur- 
scery stock, especially of French. orjgin. 
Moreover, as indicated in HB-123, dated 
April 19, 1920, the Federal Horticultural 
Board heartily recommends the burning of 
all packing material. 

Experiments are under way in Boston to 
determine the possibility of killing hiber- 
nating Brown-Tail larvae by vacuum. fumi- 
gation. In the meantime, steps have been 
taken to have all French shipments given 
such fumigation as is now required for cot- 
ton. If vacuum fumigation will not kill all 
larvae contained in nests it may be neces- 
sary to cancel all existing permits for 
French stock. 

Your attention is also called to the re- 
peated finding of nests of the White Tree 
Pierid (Aporia crataegi-L.) on French fruit 
seedlings. The larvae of this insect is a 
general feeder and is recorded as injuring 
the foliage of fruit and wild rosaceous 
plants and oak trees in Europe, and is cer- 
tainly not wanted in this country. Nests 
of the White Tree Pierid are usually smaller 
than those of the Brown Tail Moth, and 
sometimes do not contain living larvae. In- 
asmuch as there is a possibility of confus- 
ing the nests of the Brown-Tail Moth and 
the White Tree Pierid, it is suggested that 
that if there is any doubt in your mind as 
to the insect collected, it should be forward- 
ed to this office for determination by spe- 
cialists, after steps have been taken to 
kill any larvae which may be contained in 
the nests. 

The French Inspection Service has been 
advised by cable of the condition of stock 
under their certificate arriving in this coun- 
try, and a warning has been issued to the 
French exporters and the American import- 
ers. 

Entomologist in Charge, 
Approved: Port Inspection. 
Chairman of Board. 





importations of trees and 
plants. The Nursery trade cannot be 
charged with the gypsy moth which was 
brought in by some of our scientific friends 
for investigation. We should not be charged 
up with the white pine blister rust which 
came into this country on pines ordered for 
state reforestation. We should not be 
charged with the cotton weevil which he 
mentions. Neither should we be charged 
with the corn borer which came in on broom 
corn and not on Nursery stock and which, 
if we may believe the latest reports, is not 
so very dangerous after all and is not a 
pest which is going to “doom the corn crop 
in the Middle West corn belt.” 

There is certainly room for doubt as to 
whether all these quarantines will accom- 
plish the desired ends; whether the em- 
bargoes on the movement of Nursery stock 
will embargo the movement of insects and 
diseases. There is also room for consider- 
able doubt—if we may judge from past ex- 
perience, as to the danger of wide-spread 
loss and damage on account of these various 
troubles. If one-half of the prophecies made 
at various times regarding the danger from 
San Jose scale, brown tail moth and other 
bugs had proved true, Mr. Hill and all the 
rest of us would have been out of business 
long ago and there would not have been an 
orchard or a forest left on the map of the 
United States. 

I hope that Mr. Hill will concede that 
some of those whose ideas do not agree with 
his are equally unselfish. 


of arriving on 


WM. PITKIN. 
Rochester, N. Y. 


Those Biscuits 
Knicker—Does she love you? 
Newwed—Yes, she says it with flour. 

—New York Herald. 


New Government Ruling 


Rhododendron and Azalea Imports Per- 
mitted Under Certain Conditions 
Washington, D. C., February 1. 

The Federal Horticultural Board held an 
important conference today at the Depart- 
ment of Agriculture on the subject of the 
importation of Rhododendron ponticum and 
Azalea pontica seedlings to be used as stocks 
for grafting. It was represented that such 
seedlings were not available in the United 
States and could not be grown from seed 
to a grafting size in this country within a 
period of two or probably three years, and 
that unless such seedlings could be imported 
these plants would be absolutely unavailable 
to the American market for this period. In 
view of this situation, the Board has indicat- 
ed that it will issue special permits for the 
importation of seedlings of three years’ 
growth or under of these two plants for the 
period terminating June 1, 1922. It is ex- 
pected that after that time it will be pos- 
sible to supply further needs from home 
grown stock. This action was taken as a 
result of this conference and is supported by 
the unanimous request of the Ornamental 
Growers’ Association, representing the prin- 
cipal growers of hardy ornamentals in the 
United States, and with the distinct under- 
standing, which was agreed to by this so- 
ciety, that this action would not be taken 
as a precedent for demands of similar entry 
of seedlings or lining-out stocks of other or- 
namentals. The entry of these plants under 
special permit will be surrounded with the 
same safeguards which apply to other 
special permits issued under the quarantine. 
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for HOME 
OWNERS 


WONDERFUL library, covering every phase of Home Land. 
scape Gardening, sent all charges prepaid for Free examination. 


These remarkable books tell in simple words and show by over 





Now isa good time to 
check up your needs in 
all kinds of stock and 
cover your shorts. 

We have just completed our counts and can stare 
our actual surplus of Peach, Pear, Plum, Apricot, 
ete. Our peach this year are hard to beat; they are 
splendid trees in assorted grades and standard va- 


rieties. The pear are nice, stocky, one-year trees 
and are sure to please the most critical. 


We still have a good assortment of Shades, Shrubs, Priv- 
ets, Junipers and other Conifers. 


if , Our surplus list is now ready. 





eels 





Write for your copy. 


All of the stock can be shipped quickly, or held until later. 
Special attention to large orders, but we can also give the 
small buyer real service. 

The stock is all of our own growing 


The Huntsville Wholesale Nurseries, Inc. 


HUNTSVILLE, ALABAMA. 











100 attractive illustrations just how to lay out your grounds, choose 
plants, care for shrubbery and trees, prepare seed beds —create beau- 
tiful, harmonious, colorful surroundings on large estates and small 
home lots. 

Ten books (in attractive container) written by Landscape Archi- 
tects and edited by the eminent authority—Ralph Rodney Root, B. 
S. A., M.L. A., for five years head of the Professional Course in 
Landscape Gardening, U. of Ill.; head of Summer School of Land- 
scape Architecture, Lake Forest, author of ‘‘ Design in Landscape 
Gardening.”’ 


UNUSUAL OFFER. SEND NO MONEY. 


Free inspection. See these books, read them, look at the pictures. Sent pre- 
paid. If satisfied, mail check. If not, return the books within five days. You 
will not owe one cent. 


Cherry, 





Cherry, 
THE GARDEN PRESS. Dept. F. Davenport, Ia. 

Send me your library of Ten Home Landscape Gardening Books. I will 
remail them or send $7.50 in full payment within five days after receipt. 


Name 


Address 


rown and State.. 


Vincennes Nurseries 
W. C. REED & SON, Prop., VINCENNES, IND. 


310 Acres devoted to business 


OFFER FOR SPRING 1921 


2 year XX 7-8 up, 5 to 7 feet. 

Cherry, 2 year 11-16 up, 4 to 6 feet. 

Cherry, 2 year, 5-8 to 11-16, 4 to 5 feet. 

one year, Sweets and Sours, all grades. 

Peach, one year, all leading varieties, strong on Elberta. 
Apple, 2 year, leading varieties. 

Standard Pear, one year, 4 to 6 feet and 3 to 4 feet 
Japan Plum on Peach, one year. 

Hansen Hybrid Plum, one year on Peach roots 

Hardy Northern Pecans, Grafted Varieties. 


Please submit list of wants for prices 
































Remember the Mid-Month Issue of the 


AMERICAN 


Nursery Trade Bulletin 


FOR TRADE ANNOUNCEMENTS 


TO THE TRADE ONLY 


\ general assortment of Nursery Stock for 
deiivery, Spring 1921. 

blocks of Peach 

Seedlings, a portion of which we offer to bud 

on contract for delivery fall 1921. 


Corres por 


We also have some fine 


idence invited. 


Headquarters for Nursery Supplies. 


Portland Wholesale Nursery Co, 


PORTLAND, OREGON 


Forms close on the 12th. 
39 Sate St. ROCHESTER, N. Y. 





97! Sandy Boulevard Prepare Now to Get Your Share 


of the Peony Profits 


Use Pennant Brand Peonies for your retail t rade, 
to compiete your assortment andto stock up. I 
you want good stock at fair prices, if you want 
your money's worth first, last and all the time, we 
believe we can satisfy you. Quarantine 37 will 
cause a shortage fora few years untii American 
growers can catch up witb the demand. Send for 
list now and order early 


(COXIE NURSERIES 
EONY FIELDS 


SARCOKXIE, MO. 


Please mention Am. Nurseryman when writing 





TWICE-A-MONTH 
Nursery Trade Publicity 


Oa the Ist aad 15th 





AMERICAN NURSERYMAN 





NURSERY TRADE BULLETIN 


Quercus palustris (Pin Oak) 
Fraxinus americana 
(White Ash) 
Populus nigra fastigiata 
(Lombardy Poplar) 
Ulmus monumentalis 
(Cornish Elm) 
Ask for our prices before ordering 
AUDUBON NURSERY 
H. VERZAAL, General Manager 


WILMINGTON, P. 0. Box 275 NX. ¢: 








THIS SPAC 
$5.00 Per Month 


Under Yearly Term 
Including publication also in the 


“American Nursery Trade Bulletin.” 


Thus Covering the Trade 














Keep NURSERY TRADE BULLETIN 
date in mind—15th of each month. 


When writing to advertisers just mention 
American Nurseryman. 








LABELS FOR NURSERYMEN ! 


THE BENJAMIN CHASE CO.,, 
DERRY, N. H. 











NOTICE 


To all American Nurserymen and Seedmen 
desiring to keep in touch with commercial horti 
culture in England and the continent of Europ- 
Your best means of doing this is to take in the 


HORTICULTURAL ADVERTISER 


Our circulation covers the whole trade in Great 
Britain and the cream of the European firms. 
Impartial reports of all novelties, etc. Paper free 
on receipt of $1.00. covering cost of postage 
As the H. A. isa purely trade medium, applican 
should, with the subscription, send a copy of their 
catalogue or other evidence that they belong to ths 
nursery or seed trade, 


Established 1883 
A. & C PEARSON, Lowdham, Nottingham, Eng. 

















American Fruits Company’s Library Opportunities 
PRACTICAL BOOKS ON HORTICULTURE, NUT GROWING, NURSERY PRACTICE 


Any of the following books will be sent on receipt of price by AMERICAN FRUITS PUB'’G CO., 
123-125 Ellwanger & Barry Bidg., ROCHESTER, N. Y. Prices subject to change. 


American Apple Orchard Gardening for Profit—Henderson... 2.15 
Grape Growers Guide—Chorliton... 1.65 
American Fruit Culturist Grape Culturist—A. S. Fuller 2.15 
By John J. Thomas . Greenhouse Construction—Taft ... 2.40 
American Grape Culture—Munson.. 2. Greehouse Management—Taft 2.40 
American Grape Growing and Wine Hedges, Windbreaks, Shelters 
Making—George Husmann.... 2. By E. P. Powell 1.00 
American Horticultural Manual How To en Wild — =u on 
e How To Grow Roses—Robert Pyle. ‘ 
ay anreonneen, Som Tene injurious Insects—F. L. Washburn 2.65 
Annals of Horticulture—Bailey.... 1. Insects of Economic Importance— 
Art of Landscape Architecture | Herrick 2.40 
By Pars Insect Book—Dr. L. O. Howard... 6. 
Insects and Insecticides—Weed.... 
1.90 Irrigation Farming—L. M. Wilcox. 
Irrigation for the Orchard—Stewart 
Land Drainage—Joseph H. Jeffrey. 
ais te Reviced by | r At Waesh 
Bulbe and Tuberous-Rooted Plants ass Landscape Gardening—Maynard.. 
. Landscape Gardening—The Small 
Bush Fruite—By F. W. Card 3.00 Place—By Elsa Rehmann 
Business by Mail—Promotion Meth- Landscape Planting, Plants for... . 
ods 2.16 Landscape Gardening—Puckler..... 
California Fruits and How to Grow Muskaw 
Vhow—B. J. Wichoon, A. M... tant "Ascivtsen’ Gaye’ Growing 
Citrus Fruits and Culture paper SS rw ” e 
By H. Harold Hume ' Making Horticulture Pay—Kains... 
Citrus Fruite—J. E. Coit . Manual of Frult Diseases 
Country Life Movement—Bailey... 2. L. R. Hessler, H. H. Whetzel.. 
Cyclopedia of Agriculture Manual of Fruit Insects 
By E. V. Wilcox-C. B. Smith... 3. M. V. Slingerland, C. R. Crosby 
Dwarf Fruit Trees—Waugh D Manual of Gardening—L. H. Bailey 3.40 
Fertilizers and Crops Manual of Tree Diseases—Rankin. 3.40 
By Dr. L. L. Van Slyke . Manuel of Vegetable Garden Ineects 
Fertilizers—Edward B. Voorhees... J By Crosby & Leonard 3.40 
Field Notes on Apple Culture Manures & Fertilizers—Wheeler... 2.50 
By Dr. L. H. Bailey : Modern Fruit Marketing—Brown... 1.90 
By Alfred Vivian ° . Ss. 1.65 
Forest Planting—H. N. Jarchow. ..1. Nature’s Garden—Neltje Blanchan 6.30 
Forcing Book—By Dr.L.H.Bailey. 2. Nursery Manual—Dr. L. H. Bailey. 3.40 
Fruit Growing in Arid Regions Natural Style Landeseging.—Woneh 2.65 
W. Paddock and O. B. Whipple 2.75 wut Culturist—Andrew S. Fuller... 2.15 


Awakening of Business 
Edward N. Hurley, Chairman 


Plant Breeding, New Edition 

By Dr. L. H. Bailey 
Plant Propagation: Greenhouse and 

Nursery Practice—M. G. Kains 
Piums and Pium Culture—Waugh. 
Plant Physiology—B. M. Duggar... 
Practical Forestry—A. S. Fuller... 
Practical Fruit Grower—Maynard.. 
Principles of Agriculture—Bailey. . 
Productive Orcharding—F. C. Sears 
Propagating of Plants 
Principles of Fruit Growing—Bailey 

By Andrew S. Fuller...... age 
Principles of Pruning—Kains 
Pruning Manual—By L. H. Bailey. . 
Putnam’s Garden Hand Book 
Quince Culture—W. W. Meech. 
Roses—How To Grow—Robert Pyle 
Rose—H. B. Ellwanger 
Sales Promotion By Mail 
Small Fruit Culturist—A. S. Fuller. 
Soils—E. W. Hilga 
Soils—Lyon-Fippin-Buckman 

i 
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Soile—By Charles W. Burkett 


Standard Cyclopedia of Horticulture 
Edited by L. H. Bailey. In six 
volumes. 3,60@ pages. 4,000 

text engravings. 96 sepia half- 

tones. 500 collaborators. May 

be had om installment payments 48.00 
Strawberry in North America—S. 

W. Fletcher 2.15 
Strawbery Growing—S. W. Fletcher 2.65 
Successful Fruit Culture ; 

By Samuel T. Maynord 1.75 
Systematic Pomology—Waugh 
Ten Acres Enough—I. P. Roberts. . 1.75 
TROPICAL AND SEMI TROPICAL: 


Tropical eae 


Fruit Garden—P. Barry 2.15 Ornamental Gardening—B. A. Long 2.46 


Fruit Harvesting, Marketing Outlook to Nature—Bailey 2.15 
By F. A. Waugh Parsons on the Rose—Parsons 1.75 


er Methods Peach Culture—J. A. Fulton 1.65 
Johnson . Peach Growing—By H. P. Gould... 3.00 


+B 
Gardening for Pleasure Pear Culture for Profit—Quinn.... 1.35 
By Peter Henderson ‘ Picturesque Gardens—Henderson.. 2.25 


A paper which gives the best value for 
the money to the reader will give the 
best value to the advertiser as well. | 
don’t think there is any argument about 
the soundness of this view.—H. Dumont, 
Chicago, Ill., in Printer’s Ink. 
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The Whole Subject of Nursery Trade Publicity 


By a system exclusively its own, this publishing company covers the American Nur- 
sery Trade thoroughly. Advertisements intrusted to its care are published first in the 
“American Nurseryman,” through which they reach subscribers, and then are published 
in the “American Nursery Trade Bulletin” through which they reach the remainder of 
the trade. The rate for advertisements covers the double service, on the Ist and 15th 
each month. Forms close on the 25th. 

BETTER THAN ANY TRADE DIRECTORY—Mailing Lists changed daily. 


~ American Aurserpman and American Nursery Trade Bulletin 


ALL ADVERTISEMENTS ARE RUN IN BOTH PUBLICATIONS 
ABSOLUTELY COVERING THE TRADE 


FOR THOSE WHO DO NOT ALREADY KNOW 
USINESS Announcements in this Chief Exponent of the Trade reach the Nursery- 
men of every State in the Union. An absolutely independent publication. Edited 
by the Founder and Dean of Nursery Trade Journalism in America, it continues its 
pronounced lead in movements which have characterized trade progress for a quarter 
of a century. Practically every important action on the part of Nursery organizations 
of the country, national, district and state, has been, urged and foreshadowed in the 
columns of the “American Nurseryman” for months or’ years beforehand. 
That is an unparalleled record. The proof is in print in the files of this journal, 
open to all. 
THE AMERICAN NURSERYMAN, 39 State Street, ROCHESTER, N. Y. 
ApvTa. $2.80 Inca. CHIEF EXPONENT OF THE NURSERY TRADE. Susy. $2.00 YEAR 
American Nurseryman Advts, Are [ncluded in American Nursery Trade Bulletin Monthly. 








TRADE SENTIMENT 


A letter recently received from President 
Robert Pyle of the Conard & Jones Com- 
pany says: “Your recent issue serves to 
reinforce a conviction that has been grow- 
ing with me that you are alive to the ia- 
terests of the Nurserymen and sensitive to 
their needs. I want you to know that some 
of us appreciate the fact that we have a 
Trade Journal which may be counted u’ 
to help boost the movements that are 
the befterment of the Industry generali 

The D. Hill Nursery Company in a receat 
letter said: “I am more than ever convinced 
that the “American Nurseryman,” being an 
independent Trade Journal, is a logical 
medium which should be dominant in the 
Nursery Field.” 

“Your publication is doing a great work. 
We are all with you.”"—John A. Young, 
President, Aurora (Illinois) Nurseries. 


Subscription: $2.00 per year, Three Years. $5.00 


AMERICAN FRUITS PUBLISHING CO., 
39 State St., ROCHESTER, N. Y. 














The Standard Cyclopedia of Horticulture o.v.'&. say 


|W 


E HAVE sold to Nurserymen and Horticulturists many sets of this Monarch of Horticultural Literature. It 
is the standard publication of the kind and should be in the library of every progressive horticulturist. As a 


reference book it is unexcelled. Six volumes, large quarto; 3600 pages; 24 full page plates; 96 sepia half-tone 
engravings; more than 4000 text engravings; 5000 collaborators; approximately 4000 genera, 15000 species and 


40,000 plant names Write for 16-page prospectus containing description: and our offer. 
AMERICAN FRUITS PUBLISHING COMPANY, Inc., 39 State Street, Rochester, N. Y. 


























